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NATION - WIDE 


AIR EXPRESS SERVIC 


(AIR AND A/R-RAIL ) 


everywhere in the United States 





ONE SYSTEM ¢ ONE RESPO 


Air Express now presents a nation-wide, uni- 
fied system which permits prompt pick-up and 
delivery practically everywhere. It is the fast- 
est medium of commercial transportation in 
the world with these outstanding advantages: 
* Prompt pick-up and special delivery of ship- 

ments at no extra charge door-to-door— between 


215 cities in the U. S. and Canada and to 32 
foreign countries. 


* Fast, co-ordinated service between swift trains 


and planes now extends Air Express speed to 
23,000 Express offices throughout the country. 


NSIBILITY © ONE WAYBILL 


* Deliveries up to 2,500 miles overnight—coast-to- 
coast—border-to-border. 

Low, economical rates. > Night and day service. 
Shipments accepted prepaid, collect, or C.O.D. 
Prompt remittances. 

Practically any shipment packed in accordance 
with rail express regulations can be made by 
Air Express. 


$50 free liability for 100 lbs. or less; additional 
liability accepted at 10¢ per $100. For prompt 


service or information call or phone any 


Railway Express Office. 
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DIVISION OF 
RAILWAY 
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..LETTERS.. 


Longhorn—in the Title Line 


Sirs: The caption “‘Christmas in the 
Longhorn Country,” which you used in 
connection with the picture of our lobby 
in the February issue of The Burroughs 
Clearing House aroused several mirthful 
expressions from our officers, directors and 
customers who noticed it. For the benefit 
of the person in your organization who has 
charge of writing title lines we might men- 
tion that the Texas Longhorn is far more 
nearly extinct than the bulfalo and other 
animals which we know only through 
historical reports and through the study of 
small remaining herds. 

At George West, Texas, an entire steer 
has been mounted and is on display in a 
glass case on the courthouse lawn. We 
understand there are a few Texas Longhorn 
steers alive in the South Bend country of 
Texas but they are slowly dying away. 
| understand that a herd of some 9,000 of 
these were driven through this territory 
before 1900. 

Many interesting stories are told about 
the Texas Longhorn, one of them being 
“The Lost Herd,” which is the story of 
one of the big herds being lost in a snow- 
storm in the Big Bend Country, the re- 
mains of the herd being found in a cave 
many years later. From these remains 
were salvaged the specimens of horns which 
have been sold all over the United States. 

Jack JEFFus, Cashier, 

City National Bank, 
Wichita Falls, Texas 
¢ °¢ 








Speaking of Texas 


Sins: The year 1936 is the Centennial 
of Texas’ independence and is_ being 
observed by a_ state-wide celebration 
beginning in June and extending into 
November. 

With the opportunity of an historical 
observance at hand we thought it appropri- 
ate to plan a medium of advertising—the 
benefits of which will be derived by many 
banks throughout the state. We engaged 
the services of an artist for the preparation 
of some forty authentic drawings depicting 
“Events in Texas History.”” These draw- 
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| 
“The Forgotten Man” | 


versus 


Unforgotten Men 


“The forgotten man” has been 
forgotten. The important men 
today, as always, are the unfor- 
gotten men... . the business 
and financial leaders of the 
nation. In establishing con- 
tacts and checking directorates, 
in credit and sales promotion 
activities, these men are impor- 
tant to you. More than 80,000 
of them, with the business 
affiliations of each, are listed in 


POOR'S 


Register of Directors 
of the U.S.and Canada 


The service also includes a list 
of 15,000 corporations with of- 
ficers and directors of each, a 
geographical supplement, quar- 
terly revisions, inquiry privi- 
leges. Send for complete de- 
tails and sample pages. 


POOR’S PUBLISHING COMPANY 
90 Broad Street, New York 
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Zachary Taylor was the 
first President to reside at 
the old Willard—known 
modernly as “the Resi- 
dence of Presidents.”’ 
Enjoy its modern luxury— 
have the social distinction 
and convenience of this 
preeminent address. 

Single Rooms with Bath $4 up 

Double Rooms with Bath $6 up 


One 
WILLARD HOTEL 


WASHINGTON, D.C. 


H. P. Somerville, Managing Director 
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ings, 8 by 12 inches, reproduced in colors, 
are released for display purposes. The 
method of display is by means of an 
attractively embossed frame in which the 
pictures may be inserted from week to 
week as they are released. 

They are now appearing in some 500 
banks in the state, all of the senior and 
junior colleges of Texas, the public schools 
of Dallas, the Dallas Morning News and 
the Daily Times Herald, daily newspapers 
of Dallas, and some 200 of the nation’s 
largest business institutions whose interests 
are also located in Texas. 

The announcement of the series resulted 
in such a popular response that the edition 
of 1,000 sets has been wholly inadequate 
to meet the demand. 

J. M. Cumsy, Vice-president, 

Republic National Bank and 
Trust Company, 
Dallas, Texas 
* °¢ 


Examination of Financial 
Statements 


Sirs: The past few years have brought 
greater demand for full and accurate dis- 
closure of the financial affairs of corpora- 
tions than ever before existed. This 
development has been accelerated by the 
prominence given to such matters in 
regulations of the Securities and Exchange 
Commission. 

The American Institute of Accountants 
has given much thought to the principles 
and procedures generally followed in 
financial examinations and has considered 
it advisable to revise the bulletin ‘*Verifica- 
tion of Financial Statements,” prepared by 


communities chosen. 


ance Representation”’ 
the subject seriously; 
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A CAREER IN 


Life Insurance Representation 
% 


Mosr of us know at least one individual who somehow has 
not yet succeeded in winning a fair reward for his or her efforts. 
Suggest to such a person the earnest consideration of /ife 


insurance field work as a permanent career. Recommend a 
prompt reply to this advertisement. 


The Mutual Life Insurance Company of New York places 
a high value on sincere recommendations if based on personal 
knowledge of the character of those recommended. 


To selected individuals who possess energy, common sense, 
character, stability and genuine sympathy with other 
Mutual Life offers personal direction and training in life 
insurance field work, leading to permanent careers in the 


The Mutual Life’s new 36-page booklet ‘ 
is available to those who wish to consider 
also name of nearest Mutual Life manager. 


Avpress: Vice President and Manager of Agencies 


She Mutual Life 


Insurance Company of Mew Yerk 


DAVID F HOUSTON os 
34Nassau Street, New York 


cee ee Si See 


the Institute in 1929 and published by the 
Federal Reserve Board. The revised edi- 
tion, entitled “Examination of Financial 
Statements,” is now ready. 

Copies of the bulletin are available at a 
cost of 15 cents a copy to cover the cost of 
printing. 

CHARLES M. Smnirtu, Assistant Secretary, 
American Institute of Accountants, 
135 Cedar Street, 
New York City 
¢ ¢ 


Mr. Vincent's Article 


Sirs: The morning’s mail has brought 
me the current copy of The Burroughs 
Clearing House, and I have read your 
article, “Students Today—Customers To- 
morrow,” with a great deal of interest. 
This is the very type of public relations 
work that will do the most good. Mr. 
Vincent’s idea in starting with the children 
is excellent, and I hope it will be an inspira- 
tion to other bankers. 


JAMES V. STUART, Vice-president, 
The National Bank of Grand Rapids, 
Grand Rapids, Michigan 


¢ ¢ 
Country Bank Profits 

Sirs: We are highly pleased. with the 
article, ““A Country Banker Talks Bank 


Profits,’ as it appears in print, including 
the set-up and pictures. After again read- 
ing it over we believe it will well serve the 
purpose for which it was given. The 
statements are conservative, especially the 
figures on the last year’s income which were 
then partly an estimate. They were a little 
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You will recall that soul stirring story 
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CENTRAL NATIONAL BANK 


of Cleveland 


* 
On February 1, 1936, our name was 
changed from Central United National 
Bank to Central National Bank. 
* 
ELEVEN 


CONVENIENT OFFICES 
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~Member Federal Deposit Insurance Corporation 
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too low, but better so, the truth of the 
article will bear witness. 
Otro RuEpEBuscH, Cashier, 
Brownsville State Bank, 
Brownsville, Wisconsin 
¢ ¢@ 


The Most Complete 


Sirs: I am sending you one of the first 
copies off the press of our 1935 annual 
report. It seems to me that this report 


warrants special consideration from you 
and all banking people, since it is the most 
complete statement ever published by an 
American bank. 

You know that our general policy is one 
of entire frankness as to our investments, 
etc., and, from numerous sources, much 
doubt has been raised as to the wisdom of 
that sort of a plan. From the viewpoint 
of the orthodox banker, and especially from 
the. viewpoint of those banks which are not 
sufficiently fortunate in their figures to 
be able to completely expose themselves, 
there may be merit in holding back. How- 
ever, if “eating the pudding” is really any 
proof, it is quite evident that the general 
public is most responsive to what we clas- 
sify as a modern attitude toward the people 
who entrust money to our keeping. For 
1935, our oper growth was 60 per cent, 
as compared with an average of 21 per 
cent for all Chicago banks. 

Perhaps the most interesting detail is 
our inclusion, for the first time in American 
i history, of an investment certifi- 
cate. We are oe such a document 
issued to us by the Standard Statistics 
Company which, as you know, is one of the 
outstanding organizations in its field, the 
certificate testifying as to our conservative 
policy and the quality of our detailed bond 
account. 

In these days of limited commercial 
loans, banks are forced to leave funds idle 
or invest them. Thus, the bond account 
as an asset assumes vastly greater impor- 
tance than under normal banking condi- 
tions. We think it is not only excellent 
merchandising to present this Standard 
Statistics certificate, but we also believe 
that it will actually give to many of our 
depositors a certain feeling of comfort and 
confidence in this division of our assets. 

GEORGE B. Everitt, 

Chairman of the Board, 
Merchandise Bank and Trust Company, 
Member of the Federal Reserve System. 

Chicago, Illinois 


Epitor’s Notre: Mr. Everitt’s report includes: A 
chart of deposit growth, comparative annual statements 
for 1935 and 1934, a statement of income and expenses 
for 1935 and 1934, a listing of securities owned, a 
certificate of independent audit, and a certificate on 
investment policy. 
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There are three general purposes for which reserves may be established 


RESERVE ACCOUNTS... 


The setting up of reserves is a function worthy of 
the best judgment of officers...It is part of the job 


of stabilizing earnings and planning the future 


NFORTUNATELY too many 

bankers think of their business 

as something different, when as a 
matter of fact, it is no different from 
any other business. Fundamentally 
the same elements prevail in banking 
as in any other business even though 
the accounting methods may differ. 
For the sake of comparison let us look 
at retail merchandising. 

The retail merchant buys goods at 
a price, then he advances that price 
for sale purposes. What does that 
advance, from cost to selling price, 
take care of? It takes care of: 1. Ex- 
penses. 2. Taxes. 3. Possible losses. 
4. A profit for himself. 5. An amount 
for expansion. 

_His expenses, when we stop to con- 
sider them, are no different from the 
banker’s item costs. His taxes run 


by 
R. H. BRUNKHORST 


Comptroller, Harris Trust and Savings Bank, 
Chicago, Illinois 


very much along the same lines except, 
perhaps, that they are a little easier 
to estimate: 

Every merchant knows that he is 
going to have losses, and, over a period 
of years, he can gauge the amount by 
figuring a percentage of sales. He 
knows that dust, dirt, and age are 
going to cause depreciation in a part 
of his stock and that, in marking it 
down to sale prices, he is going to sus- 
tain losses. He knows that the same 
result may be caused by changes in 


styles or by other changes in the condi- 
tion of doing business. 

The merchant’s losses are probably 
smaller and can be better foreseen and 
estimated than the banker’s. Most of 
them can probably be more easily 
handled. Nevertheless, the merchant 
can only anticipate and hope. 

The banker’s situation is exactly the 
same. Some of his debtors are not 
going to pay, and styles and conditions 
are going to cause some of his mer- 
chandise, credit and_ securities to 
shrink in value. If his creditors ° 
demand payment all at once he, like 
the merchant, must resort to bargain 
sales to keep them satisfied. 

No merchant would regard his 
business as successful unless he was 
making an adequate profit for him- 
self, and no bank is successful unless 
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stockholders 
dividends. 
The merchant, if he is a good busi- 
ness man, prepares for the future 
growth of his business by not drawing 
down all of his earnings. In no busi- 
ness is that same practice more neces- 
sary than in banking where the in- 
vested capital should keep a compara- 
live pace with the deposit total. 
Setting aside something for eventu- 
alities applies not only to business and 
banking but to all mankind. Some 
months ago I listened to a banker 
deploring the fact that the practices 
of his childhood days were gone. 
Among them he mentioned an under- 
ground cellar away from the house 
filled with canned goods, smoked meats 
and provisions sufficient to last his 
family for two years. He blamed the 
depression on the discontinuance of 
such precautions and he _ probably 
yas right. 


are receiving adequate 


HIS matter of looking ahead and 

laying plans to meet future uncer- 
tainties is just plain common sense. 
Call these uncertainties precautions 
or what you will. They are what we, 
in the banking business, call reserves. 
(Unfortunately too many bankers think 
of Federal Reserve regulations when 
reserves are mentioned. To old-timers 
in the banking business reserves have 
an altogether different meaning. These 
are men who probably referred to the 
cash reserves as cash means to avoid 
confusion.) 

Reserves may be placed in one of 
three classes: First, reserves to take 
care of possible losses. Second, re- 
serves to stabilize income or expenses. 
Third, reserves to set aside an amount 
for expansion. 

In the first class we might have an 
amount set aside in an account called 
Reserve for Contingencies, Reserve 
for Sundry Adjustments or any other 
appropriate name. Such a _ reserve 
should be built up from time to time 
to an amount large enough to cover a 
possible loan loss. What that amount 
should be must be based on experience. 
Any organization making a business of 
loaning money is bound to have losses 
and preparation should be made for 
these losses. They should not be per- 
mitted to wipe out the profits of any 
period. That is not good operation 
and tends to make a false showing of 
net profits. Your net profit is always 
an amount that is subject to possible 
losses. 

In this same class we have also the 
Reserve for Bond Depreciation. This 
covers possible market fluctuations 
and should be based on the amount and 
character of the bank’s bond account. 
It should not be confused with the 
Reserve for Amortization account. 
“Why should we have a Reserve for 
Bond Depreciation?” asked a banker 
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just the other day, “‘we amortize.” 
Here was a man who confused the two. 
The Reserve for Amortization is set 
up over the life of the bond and will 
probably not cover a market fluctua- 
tion if the banker, faced with the need 
of raising cash. must sell the bonds 
before maturity. 

A Reserve for Amortization is espe- 
cially important in these days when the 
majority of bonds are purchased at a 
premium. This premium should be 
charged off over the life of the bond 
on a monthly basis. This is not a 
charge to Profit and Loss but should 
be handled as a reduction of interest. 

A bank income statement that came 
to my desk the other day illustrates 
this point. This statement shows 
reserves for interest, for taxes, for 


employees’ savings and profit sharing 
fund, for sundry adjustments, for 
amortization of premium on United 
States Government obligations, for 
amortization of premium on other 
bonds, interest charged off loans, 
Federal Deposit Insurance Fund, 
United States Government bonds, 
special profit and loss. Here is how 
the statement shows income totals: 

Net earnings from current oper- 
ations... 

Add recoveries, profits on securities 
sold, etc. ... 

It would stabilize income and create 
a tendency toward more conservative 
banking methods if all bond profits 
not accruing from what might be 
termed the legitimate banking business 
be placed in a depreciation reserve 
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account. Some day such a reserve 
will be needed. 

After the collapse of the stock 
market in 1929 we all bemoaned our 
losses when as a matter of fact most 
of us merely put back the so-called 
profits we took out. That is the law 
of averages and what was true of the 
stock market will prove true of the 
bond market. Our trouble was not 
that the market collapsed but that 
we had spent the profits we had 
borrowed from the market in previous 
years. We forgot to set up reserves. 

Today, too many bank officials 
want to show their directors favorable 
earnings, and too many directors want 
to make an impression on stockholders 
and the general public. I am afraid 
that earnings sometimes go into un- 
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divided profits which might better 
be transferred to a reserve. What you 
make out of the legitimate banking 
business is paramount. Non-recurring 
fees, results from bond speculations, 
and the like, create a tendency to 
drift away from banking and to bring 
pressure on officials to show increases 
over the report for the previous period. 

Some years ago I was present at the 
year-end closing of the books of a large 
bank. It had been a good year, and 
the chairman of the board was going 
over the figures. ‘Put another million 
into the contingent fund,” came from 
the chairman. Then on the side he 
said to me, “So the boys won’t have 
so much to worry about next Wednes- 
day.”” Next Wednesday being the 


date for the board to consider the 
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be applicable to any bank, large or small, should the heads of the organi- 
zation feel inclined to use them. The accounts cover accrued expenses, 


possible losses, amortizations, 


and reserves for funds expended.”’ 
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dividend. Here was a conservative 
banker who set up his reserves when 
the profits were available and who 
was also a diplomat in that he avoided 
argument with his directors. 

In this same category of reserves 
one might place the Reserve for For- 
geries. Bank insurance in the form of 
surety bonds is costly, especially that 
part covering forgeries. Like auto- 
mobile insurance, the outlay therefore 
can be reduced by incorporating a 
deductible clause under which the 
bank writes its own insurance up to a 
certain amount. Whether this should 
be done depends on past experience 
as should also the fixing of an amount 
for a reserve account if one is decided 
upon. This reserve can be set up in 
proper proportions monthly until an 
amount, say two and one-half times 
the deductible amount, is reached and 
after that it should be kept at that 
figure. Losses under the deductible 
clause are not, as a rule, cumulative. 
Therefore, two and one-half times the 
deductible amount is not an excessive 
reserve. 


AMONG the reserves to stabilize ex- 

penses we find Reserve for Interest 
and Reserve for Taxes. These should 
be set up monthly as the liabilities for 
these purposes accrue. 

In this class we can also place 
Reserve for Surety Bonds and Reserve 
for Furniture and Fixtures. These two 
can be set up periodically to offset 
expenditures already made or to accrue 
an amount to be expended. The latter 
is, of course, the more conservative 
practice. In setting up amounts for 
future purchases of furniture and fix- 
tures only major items need be 
considered. 

The Reserve for the Federal Deposit 
Insurance Corporation is a gradual 
charge off of deposit insurance paid. 
Strictly speaking, it is not an operating 
expense and not a direct loss. It 
should be regarded as a_ reduction 
of income and charged to Interest 
Paid. 

Among the accounts on the liability 
side of the statement which may 
truthfully be classed as reserve ac- 
counts are such accounts as Unearned 
Discount. These are used to stabilize 
income. They reserve income already 
received but not earned and since it 
has not been earned there is a possi- 
bility that it may have to be paid 
back. Therefore, it does not belong 
in the Undivided Profits account. 

The setting up of reserves is a good 
banking habit. Losses are bound to 
come and expense and income should 
be stabilized so the banker will know 
where he is going. Set up your 
reserves. Pay out half the balance in 
dividends, and put the remainder in 
Undivided Profits. This is sound 
banking practice. . 
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We point out repeatedly that the bank 
is anxious and willing to loan money 


N considering the important prob- 
lem now confronting banks, that 
of public relations or reselling 

themselves to the public, we must 
recognize the fact that more misinfor- 
mation has been preached to the 
public at large regarding the banking 
business than any other profession. 
Both the men engaged in banking and 
the activity of banking institutions 
have been unjustly maligned, and at 
least some of the resulting effects can 
be charged to the bankers themselves 
due to their seeming willingness to 
stand and take it without putting up 
any defense for themselves or their 
institutions. 

At the same time we as bankers 
must realize the public has during the 
past few years been unforgettably 
reminded of the importance of banks 
to its own welfare and comfort, and 
as a resull men and women are more 
interested in banks and banking today 
than ever before. They are in a 
receptive mood for intimate and detail 
information about banks and their 
operations and, unfortunately, in this 
receptive state of mind they have 
listened to all the half-truths and down- 
right untruths that have been spread 
to the detriment of bankers and 
banking. 

Bankers have not, as a class, really 
answered their critics, whether fair or 
unfair. We have, it seems, either not 
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100 
Jobs for Public 


Relations 


by 
R. L. STONE 


Vice-president, First Wisconsin National Bank of Milwaukee, 
Milwaukee, Wisconsin 


One of them is to take the mystery out of 
banking. .. The other is to get new business 


known the answers or not cared suf- 
ficiently to settle down to the task of 
making satisfactory, understandable, 
convincing answers. The average 
banker, charged with being unduly 
careless in this respect, will usually 
answer that he has on his mind such 
pressing affairs that he has had to put 
public relations rather far back in the 
line of subjects clamoring for his 
attention. And when he is asked to 
detail these more important matters, 
he will list for you such current prob- 
lems as the difficulty that 


banker try to swim upstream? Why 
place his primary emphasis on some- 
thing which he knows he can influence 
little if at all? Why not take an urgent 
problem which can be handled more 
advantageously right now than ever 
before, and probably than will ever 
again occur in the normal working life 
of most present senior bank officers? 
In other words, why not settle down 
to serious consideration of and earnest 
attention to public relations? 
Mind you, I am not suggesting that 





exists of realizing adequate 
income today. 

To some of us it seems that 
this conception depends upon 
misplaced emphasis. Of 
course bank income is impor- 
tant, and of course it de- 
serves serious attention from 
the managing officers of a 
bank. But, as most of us 
have discovered who have 
been devoting our best efforts 
to building up bank income, 
there is really very little that 
a banker can do right now to 
develop loaning business, 
which is in most institutions 
the main hope for increased 
revenues of major sort. You 
cannot, in brief, do much 
right now toward the stimu- 
lating of new loans. This 
will have to wait until busi- 
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Vice-president Stone, center, holds an advertising conference. 
M. A. Lemkuhl, left, and Bank Advertising Manager R. A. Brown, right 





Present are Advertising Counsel 








I In this, the first of two articles, Mr. Stone surveys the public atti- 
* tude toward banks as it exists today and suggests a public relations 


program. 


Next month he will write about new business and the 


opportunity for its development.—The Editor. 








any banker simply throw up his hands 
in despair of building new sources of 
bank revenue. But in practically any 
bank, whether small or large, whether 
manned by one active officer or by 
several vice-presidents, there is sure 
to be sufficient slack so that time can 
be spared to give the subject of public 
relations more than left-handed atten- 
tion. And there is no other activity 
to which a bank officer can give his 
time right now which will, if properly 
handled, be so sure to bring returns 
both immediate and long-term to his 
institution. 

Let’s take a quick look at the kind 
of material which has been used so 
tellingly against banks. Practically 
none of it is really valid factual mate- 
rial—not that any sane banker be- 
lieves that he and his fellow bankers 
have made no mistakes, but unfortu- 
nately for their most vigorous attackers 
the mistakes that bankers have made 
are as a class rather unsensational and 
ill-adapted to popular attack. It is 
rather difficult to get the Sunday- 
afternoon radio listener to pay atten- 
tion to instances where a banker has, 
by ignoring some accepted test ratio 
of the credit men, involved his institu- 
tion in a serious loss—the material is 
too dry. But if the attacker elects to 
charge that the banks have throttled 
business and thrown men out of work, 
his listeners will eat that up, and even 
sit on the edge of their chairs while he 
backs up his assertion with statistics 
showing how bank loans have de- 


creased since 1928. They will, for the 
most part, be quite unequipped to 
point out the obvious fact that bank 
loans have shrunk as the effect of 
business stagnation rather than busi- 
ness stagnating as the effect of de- 
creased bank loans. 

Information which has been used 
with most telling damage to banks and 
bankers has chiefly been unreliable 
and of the general type cited above. 
It has consisted of incomplete argu- 
ments, of facts and figures stripped 
from their necessary surroundings or 
so twisted as to prove that white is 
black. The arguments have been for 
the most part demagogic or unsoundly 
theoretical. And the bankers have sat 
back in complete assurance of their 
virtue and have not bothered to strike 
back. Which, for reasons best known 
to the folks who like to believe slander, 
has constituted tacit admission that 
the charges are true and the bankers 
as black as they are painted. 


"FO° much mystery has surrounded 

banking, and the mystery persists, 
while as a matter of fact there is no 
mystery about banking at all and it is 
inherently as easy to understand as 
any business on earth. Perhaps we as 
bankers have been guilty of taking 
ourselves too seriously, feeling that our 
business because we are engaged in 
it is too complex for mere mortals to 
comprehend. Yet, given a_ banker 
who knows how to talk simple English 
and discuss banking without a lot of 
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Any bank must write its advertising copy 
to fit its particular problem and to attract 
the clientele it wishes to develop 
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This campaign picked out important indus- 
tries: shoes and leather, heavy machinery, 
electrical manufacturing, knit goods, dairying 


technical terms, five minutes should 
be enough time for him to give an 
ordinary man, unschooled in banking, 
enough knowledge of a bank’s loan- 
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and-deposit function so that the lay- 
man can go out and explain it under- 
standably to his friends. Try it some 
time, and see whether this is not 
correct! 

Bankers realize, many of them per- 
haps only subconsciously, that public 
relations and advertising is one of the 
major subjects, if not the one most 
important subject, in banking today. 
Anyone who attended the A. B. A. 
Convention at New Orleans last 
November must have noted the keen 
interest, the crowded meetings on 
public relations and closely allied 
problems. But it is not enough to 
realize the need. This is only the 
first step. The essential step, from the 
standpoint of the individual bank as 
well as of banking as a whole, is that 
banks do something about it. 

In our institution we are giving this 
entire subject primary emphasis both 
inside the bank and also in our 
advertising efforts. We have started 
with the assumption that however 
much the public might have been 
interested, back in 1929 and 1930, in 
the age and the size of our institution, 
nobody cares about this now. We 
think that the public wants and needs 
to know a lot more vital facts than 
these, and we are doing our best to 
give it these facts. 

Our general principle is that we, 
and we believe the same is true of 
practically all banks in this country, 
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should sell the institution as a useful 
instrument to the public. We like to 
point out such facts as that one of the 
very few types of investments which 
has been worth par throughout the 
depression and which has likewise paid 
a return regularly has been a savings 
account in a sound bank. We see as 
our task the job of selling the public 
on the idea that banks are a necessary 
and useful part of our economic life, 
and at least by inference that banks 
and bankers arc distinctly respectable. 
However much we should like to think 
that this fact has never been open to 
question, it is surprising how interest- 
ing the public seems to find it! 


N our modest way we are trying to 
show what our bank has meant and 
still means in the sound development 
of our community. And because of 
the general misconception which has 
been fostered by a lot of widely circu- 
lated publicity from individuals in 
high places, we are especially trying 
to counter the idea that our bank does 
not want to loan money. We point 
out repeatedly that our bank and all 
banks want to loan money, that we 
must loan money in order to earn a 
living, and that there is consequently 
nothing else we so urgently desire to 
do as loan money. At the same time, 
by every device we can think of, we keep 
hammering away at the difference be- 
tween commercial banking and invest- 
ment banking, so that people 
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Current advertising stresses the bank as an 
institution and the services it has to offer 


long-term money and which 
can be repaid by the bor- 
rower only if his business 
earns a_ profit. Basically, 
then, we are working out 
for our own particular situ- 
ation the general themes that 
the public needs education in 
the proper functions of a 
commercial bank and the 
way in which we have func- 
tioned and are now function- 
ing along these lines. 

For specific instance, let’s 
quote from the “‘commercial”’ 
in our weekly radio program. 
Here are excerpts from one 
week’s program: 

“We want to take just 
about one minute to outline 
the main principles which 
guide the First Wisconsin 
National Bank in making 
loans to business firms and 


corporations. This is a particularly 
timely subject in the light of current 
business improvement, for as the pace 
of business quickens, the demand for 
credit grows. 

“Of course, the underlying principle 
is the protection of depositors’ funds 
at all times. This fact is continually 
kept in mind by the officers of the First 
Wisconsin National Bank when loan 
applications are considered. And this, 
in turn, means that self-liquidating 
loans are preferred. But what is a 
self-liquidating loan? 

“Briefly, it is a loan to cover current 
business operations which will yield 
an income out of which the loan can 
be repaid. For example, if a manu- 
facturer is rushed with orders, he finds 
it necessary to employ more men, and 
he may borrow money from his bank 
in order to meet his increased pay roll. 
In this way he is able to fill his orders 
and when his customers pay him, he 
is able to pay off his bank loan. This 
is typical of the kind of loans made by 
the First Wisconsin in meeting the 
demands of local industry.” 

Later on in the program, the theme 
is resumed: “In very much the same 
way, loans are also made to whole- 
salers, jobbers, retailers and others, 
providing funds for replenishing stocks 
or other current business activities. 
The First Wisconsin welcomes every 
opportunity of serving sound, well- 
managed concerns by extending credit 
for constructive purposes.” 


‘Tails is typical of the message we are 

striving to get before the public in 
the printed as well as the spoken word. 
It is carried in our newspaper advertis- 
ing to reach others than our radio 
listeners. It is the theme of much ol 
our advertising of all kinds. Nor is 
our educational advertising confined 
to self-liquidating commercial loans; 
the above is cited simply as typical 
of the sort of educational job we are 
trying to do in many of the more 
significant fields of banking activily. 

Mind you, we recognize that the 
job we are doing is tailored specifically 
to the needs of this institution in this 
community. We have no illusion thal 
anyone can sit up in superhuman wis- 
dom and prescribe advertising to cure 
the public-relations ills of all banks 
everywhere in the country, or perhaps 
even in the next county. Any bank 
must write its advertising copy to fit its 
particular problems of public relations 
and also to attract the type of clientele 
which it wishes to develop. But il 
does seem that the general lines ol 
proper public relations work right now 
must, for almost every bank, be to 
educate the public to understand the 
proper functions of a commercial bank, 
and specifically how the institution 
doing the advertising is now perform- 
ing these functions, (See page 26) 
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BANK 









The first Morris Plan Bank, founded at 
Norfolk, Virginia, in 1910 





The Norfolk, Virginia, Morris Plan Bank 
as it looks today 
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The Morris Plan Industrial Bank of New York, 
New York City 


BURROUGHS CLEARING HOUSE 


What its banks have learned about small 


loans ...What they think of the outlook now 


—Lwenty-hive 
Years of 





Morris PLAn 


by 
FRED B. BARTON 


RANK W. WOOLWORTH. in- 

vented the idea that the average 

citizen, spending nickels and dimes, 
could build a big business. Woolworth 
is dead now, but the methods he 
started have brought about vast chain 
store firms, approved by the public 
and accepted by bankers and investors 
as a worthy business. 

Morris Plan banks likewise dis- 
covered the average citizen. So ac- 
cepted is the idea today that the 
average wage earner, with little security 
besides character and a job, represents 
a safe risk that it is startling to find 
Arthur J. Morris, inventor of the plan, 
a hearty man with no bald spots and 
with a keen and active enjoyment of 
business and life. 


The Morris Plan banks have seen a 
big twenty-five years since their 
founder set forth on an uncharted sea 
in Norfolk with $20,000 capital and 
not a single word of encouragement. 
At first they were scorned by bankers 
and discriminated against by law- 
makers. Now of course the scene is 
quite different. The modernization 
program of the Federal Housing Ad- 
ministration copied much of Morris 
Plan ideas and methods. Several 
thousand new banks throughout the 
country are making FHA loans: in 
New York City alone there are thirty- 
one state and national banks with 
personal loan departments, the major- 
ity of them having done most of their 
growing within the past three vears. 
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Two and one-half billion dollars has been loaned to eleven million customers 
in twenty-five years 
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ARTHUR J. MORRIS 
the founder 
of. Morris Plan 


Bankers 


How are Morris Plan banks meeting 
this competition? The place to find 
the answer is the office of Joseph E. 
Birnie, executive secretary and treas- 
urer of the Morris Plan Bankers 
Association. You find him on an 
upper floor of the bank building at 
Kighth and Main Streets, Richmond, 
Virginia. Downstairs, in the bank, 
you will find, if you seek him, Presi- 
dent Ralph W. Pitman of this associ- 
ation, once (1927-1930) its secretary, 
later its executive vice-president. Mr. 
Pitman. is executive vice-president of 
the Morris Plan Bank of Virginia, 
which is the seventh largest state or 
national bank in that state, operating 
‘five offices, including the original 
location of the first Morris Plan Bank 
in Norfolk. Mr. Pitman is also presi- 
dent of the Morris Plan Company of 
Philadelphia. 


T is a friendly organization, this 
Morris Plan Bankers Association, 
knit together by an annual convention, 
by a frequent News Letter and by sec- 
tional organizations that meet fre- 
quently to tackle current problems. 
There is, however, no supervisory 
function permitted the Association, 
for each Morris Plan bank with few 
exceptions is locally owned and oper- 
ated by its own officers and Board of 
Directors. There is no centralizing 
of control. Rather, each Morris Plan 
bank selects its own directors, and 





RALPH W. PITMAN 
President, Morris Plan 
Association 
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ALBERT C. ARMSTRONG 
ist Vice-president, Morris 
Plan Bankers Association 


from the first they have been men of 
prominence. 

Let’s sit down and get the 1936 
Morris Plan story direct from Mr. 
Birnie, in answer to numerous ques- 
tions. 

* ok * + + ok * 

“‘We are not surprised or alarmed 
that 8,400 banks throughout the 
country are now making FHA loans 
and other personal loans,’ says Mr. 
Birnie calmly. ‘“‘We Morris Planners 
did our patriotic bit in lending our 
forms and our experience in the 
development of the FHA program 
from its earliest inception. 

“In fact, some of our members feel 
that the formation of industrial or 
year-to-pay loan departments in com- 
mercial banks has not yet reached the 
point to which it will go. This is a 
new idea with many banks, and the 
potential income looks attractive and 
exciting. What once was looked on 
as an undignified type of business has 
now become respectable. With other 
investments dubious and commercial 
borrowers scarce, we can expect that 
commercial banks will push their per- 
sonal loan departments to the limit.” 

But where, you will ask, is addi- 
tional business to come from? 

“There are fields in the finance busi- 
ness that the banks have not as yet 
entered from which they would expect 
to obtain a substantial voiume of 
“For 


business,”” replied Mr. Birnie. 


Credit and investigations department of the Morris Plan Bank of Virginia, Richmond, Virginia 


FRANK L. RAWSON 
2nd Vice-president, Morris 
Plan Bankers Association 





JOSEPH E. BIRNIE 
Secretary, Morris Plan 
Bankers Association 


that reason, though there may be 
more people in this line of business, 
there should be more business to 
divide. 

“Then, too, competition may be just 
as beneficial to the development of 
our business as has been the experience 
of insurance companies. Competition 
among insurance salesmen made more 
people acquainted with the advantages 
of insurance. Competition in our 
field should make more people ready 
to accept the principle of amortiza- 
tion loans.” 


AS you would expect, they have de- 

vised new types of service for bor- 
rowers, reaching other classes than 
those who can be interested in the 
old-style loan where two responsible 
friends or relatives endorse the note 
and share the moral risk. While this 
type of loan is admirable and is 
appreciated by those who prefer to 
borrow this way, Morris Planners 
have other loans to offer which are 
more flexible. 

Thus a school-teacher can borrow 
on a savings bank book. An executive 
can borrow on an insurance policy. 
One can arrange a loan secured by 
trust funds, or by stocks or bonds, or 
by the family automobile. One can 
arrange a new loan to purchase an 
automobile or, in some cases, can 
arrange a special Cunard Line travel 
loan. If one has been steadily em- 
ployed for some time by a firm known 
to the local Morris Plan bank, a loan 
can often be arranged with no co- 
makers. Some of the country’s largest 
firms co-operate with their employees 
in this wise, knowing that a new baby 
or a sick mother-in-law always imposes 
some new financial burden which 
deserves prompt and intelligent help. 
The no co-maker loan is, for properly 
selected risks, a real success. 

Already some Morris Plan banks are 
doing every type of business by mail, 
and this field will undoubtedly be 
expanded. Morris Planners feel that 
unless they can reach out into suburban 


territory to develop that portion of 


the loan field, not now touched by 
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legitimate lenders, some mail order 
installment firm may spring up and 
pre-empt this business for itself. 

They’re giving competition a watch- 
ful eye, as you might expect. In fact, 
without any jealousy whatever, they 
feel that perhaps twenty-five years of 
experience has taught them some- 
thing that newcomers in the personal 
loan field cannot approximate. 

“Most commercial banks that have 
set up personal loan departments 
oblige you to hunt out some depart- 
ment head who is sometimes on the 
upper floors of the bank building. 
Personal loans are a side line with a 
commercial bank. With us they are 
our principal business. When a client 
comes in here he is welcomed in our 
main banking lobby by senior officials 
who impress on him their desire to 
treat him as a primary customer. You 
can see the difference. 

“I can give you some figures. In 
the first six months of 1935 the total 
loan volume in Morris Plan institutions 
increased 24.5 per cent over the same 
period of the year before. Total 
number of loans made during these 
six months increased 27.9 per cent and 
savings deposits increased 12.9 per 
cent. At the same time, our delin- 
quent loans decreased by nearly one- 
half. These figures tell a story of 
progress more vividly than words.” 


SN’T it possible, you ask, to circum- 

vent competition by lowering the 
rates? After all, Morris Planners know 
the ropes; they ought to be able to 
operate more economically than can a 
beginner. 

“On the contrary,” Mr. Birnie 
answers promptly, “‘costs are neces- 
sarily higher. A Morris Plan bank 
employs twice as many people as does 
a commercial bank of the same re- 
sources. This is an expensive business 
at best. 

‘The Morris Plan rate is generally a 
flat 6 per cent discount with no 
investigation charge or other expense 
on collateral loans, or on co-maker 
loans in the larger brackets. Of course 
it costs just as much to investigate 
a small loan as it does a large one, and 
the return is less, so that on co-maker 
loans below $1,000 many Morris Plan 
banks charge an investigation fee, 
which is usually 2 per cent on the 
smaller loans, being graduated down as 
the amount of the loan increases. 
But that figure too is not a constant. 
When the average loan was $350, that 
2 per cent amounted to $7, which 
covered the average investigation cost 
nicely. But today’s average loan is 
$250, and the 2 per cent investigation 
charge is only $5, so that on many 
loans the applicant for credit does not 
even pay the cost of establishing his 
trustworthiness. 

“Conditions are always changing,” 
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The Duluth Morris Plan Company, Duluth, Minnesota 


continues Mr. Birnie, “and so the 
man whose credit was all right a few 
months ago may be in a doubtful 
condition today. People don’t have 
the reserves they once had. They 
can’t go home to live with the old 
folks if they hit a rainy day, because 
maybe the old folks are in trouble 
already. 

“We wish we could impress on all 
the bankers who have embarked on 
personal loans the enormous detail 


involved, the careful daily checking 
of files and the necessity of intelligently 
correlating the information gained 
about each loan. It is rather disturb- 
ing to see commercial banks plunge 
light-heartedly into the personal loan 
field without due regard to the costs. 
Some banks refuse to allocate any cost 
to their personal loan department. 
Some have cut their rates in relation 
to the low cost of money rather than 
to the cost of operation. (See page 28) 
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“THE BOARD 


O his desk in the White House executive offices on February 3, 
President Roosevelt summoned five men to commission 
them Governors of the Federal Reserve System. He was 
complying with requirements of the Banking Act of 1935. The 
first commission he handed to former Governor Eccles, designating 
him Chairman of the new Board of Governors. In order, the other 
four were commissioned. A sixth member had already accepted 
the appointment; he arrived in Washington later to receive his 
commission. A seventh had yet to be appointed. 


International News Photo President Roosevelt may be the only President to commission 


Chairman Eccles 
FOUR-YEAR. TERM 


Marriner Stoddard Eccles, desig- 
nated as Chairman, was appointed 
from the Twelfth District for a term 
of four years. He was appointed to 
the old board and made Governor 
on November 10, 1934. For a year 
prior to that appointment he had 
served as a Special Assistant to the 
Secretary of the Treasury. 

Mr. Eccles was born in Logan, 
Utah, September 9, 1890, the son of 
a prominent Utah banker. In his 
early twenties he became well known 
in western financial and _ business 
circles, serving as a director of the 
Thatcher Brothers Banking Com- 
pany of Logan. Later he moved to 
Ogden where he organized two large 
branch banking systems, the First 
Security Bank of Utah, and the 
First Security Bank of Idaho. In 
addition he has been a director in 
many business concerns, including 
the contracting, sugar, milk products, 
lumber and farm implement busi- 
nesses. 

Mr. Eccles has long held progres- 
sive views on-social and economic 
questions, and these came _ into 
prominence during the depression 
and won him recognition by the 
President. He has advocated such 
measures as higher income and 
inheritance taxes, federal grants to 
unemployed, more equitable distri- 
bution of the national income, un- 
employment insurance and old age 
pensions, minimum wage regulations, 
national economic planning, a public 
works program, and mortgage re- 
financing. He has not favored 
inflation of the currency, but he has 
not been a worshiper of the gold 
standard. 

One of his contentions is that 
prices depend more on velocity than 
amount of currency in circulation. 
Ile favors low interest rates and 
governmental control of credit ex- 
pansion and contraction. He also 
favors unification and centralization 
of the banking system. 


Governor Morrison Governor Ransom 
TWO-YEAR TERM SIX-YEAR TERM 

Ralph W. Morrison, appointed Ronald Ransom, appointed from 
from the Eleventh District for a the Sixth District for a term of six 
term of two years, was born in years, was born in Columbia, S. C., 
Howell County, Mo., September 7, January 21, 1882. He received his 
1882, and was educated in the public law degree at the University of 
schools. He began his_ business Georgia in 1903 and engaged in the 
career in the operating department practice of law in Atlanta as a part- 
of a railroad. In 1914 he went to ner of the late Senator Hoke Smith. 
Texas. He later became head of In 1922 he became vice-president of 
Texas Central Power and Light the Fulton National Bank of Atlanta. 
Company, one of the state’s largest Mr. Ransom is one of Atlanta’s 
utilities. He has extensive ranch prominent business men, but is 
properties, is interested: in various better known in banking circles hav- 
businesses, is a director of the Alamo ing been president of the Georgia 
National Bank, and is active in Bankers Association and of the 
civic affairs. He has long been a Atlanta Clearing House. He is 
friend of Vice-president Garner. He a former chairman of the bank man- 
served as one of six American dele- agement committee of American 
gates to the World Monetary Con- Bankers Association, and was chair- 


ference in 1933. man of NRA bank code committee. 


Underwood & Underwood Harris & Ewing Photo 
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of (GOVERNORS Of the 
Reserve System 


an entire Board of Governors. His appointments are for 
terms ranging from two to fourteen years. In the future 
new appointments will be made only once every two years 
except in the case of death or resignation of members. The 
President’s appointments were made in accordance with the 
law’s requirements. No two of the members are from the 
same Reserve District. They were selected to represent 
industry, commerce and agriculture. 

Along with their commissions, the new Governors received 
wide grants of power and responsibility under the Banking 


Governor McKee 
TEN-YEAR TERM 


John J. McKee, appointed from Menc Stephen 


the Fourth District for a term of ten 
vears, was born in_ Pittsburgh, 
November 19, 1891. . He graduated 
from the University of Pittsburgh 


for a term 


Governor Szymczak 
TWELVE-YEAR TERM 


pointed from the Seventh District 
of twelve years, was 
originally appointed to the Federal 
Reserve Board 


Act. The election of Presidents and First Vice-presidents 
of Federal Reserve banks is subject to their approval. 
Rediscount rates are subject to their approval. They may 
change requirements as to reserves against deposits by 
member banks, within limits, to regulate the volume of 
bank credit. They will sit, with five representatives of 
Reserve banks, as the Open Market Committee, to control 
open market operations. They will regulate security 
margin requirements, real estate loaning policies of national 
banks, and advances to banks on demand or time notes. 


Governor Broderick 
FOURTEEN-YEAR TERM 


Szymezak, reap- Joseph A. Broderick, appointed 
from the Second District for a term 
of fourteen years, distinguished him- 
self as Superintendent of Banks of 


June 13, 1933. New York State. He was born in 





where he specialized in banking and 
commercial law, and then entered 
the employ of the People’s National 
Bank. During the war he served 
overseas with the Tank Corps. On 
his return he engaged in business in 
Ohio. He was appointed receiver of 
closed national banks in Ohio and 
Pennsylvania and because of his 
record in that capacity was made 
chief of the examining division of 
the Reconstruction Finance Cor- 
poration. For the past four years 
Mr. McKee has been a resident of 
Washington. 


Harris & Ewing Photo 


He was born in Chicago, August 14, 
1894, of Polish parents. He received 
B. A. and M. A. degrees at St. 
Mary’s College, Kentucky, and De- 
Paul University, Chicago. From 
1916 to 1933 he was professor of 
business administration and_ eco- 
nomics at DePaul. He also served 
as educational director of the Illinois 
League of Building and Loan Associ- 
ations, and at the time of his appoint- 
ment to the Federal Reserve Board 
was City Comptroller of the City 
of Chicago. He was originally 
appointed by President Roosevelt. 





Harris & Ewing Photo 


New York City in December, 1881, 
graduated from the New York Uni- 
versity School of Commerce, entered 
banking as a clerk, became a state 
bank examiner in 1910. 

In 1914 he was appointed by the 
Secretary of the Treasury to a com- 
mittee to organize the Federal Re- 
serve System, became its chief 
examiner. In 1929 he was appointed 
State Superintendent of Banks by 
Governor Roosevelt. As such he 
recommended unification of banking 
through Reserve membership and 
urged legalization of branch banking. 


Harris & Ewing Photo 
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WASHINGTON 
Correspondence 


* * * * * * * 


* * * * * * * * 


Questions confronting the new Board of Governors...The plans 
for Treasury financing... New FHA legislation expected... Farm 
credit rates... Defining what constitutes interest on deposits 


New Reserve Board at Work 


No decided measures of a definite policy nature were 
anticipated immediately from the new Board of Governors 
of the Federal Reserve System which took office February 1, 
as its first month in office was largely occupied with getting 
accustomed to routine activities and making necessary 
appointments. The agent of each of the twelve Federal 
Reserve Banks had to be designated and approval given to 
-new directors and presidents. In addition the Reserve 
banks elected their five delegates to sit with the board as 
the open market committee, effective March 1. 

One of the first matters to come up was promulgation 
of Regulation U, relating to loans by banks on equity 
securities. A tentative draft of this regulation had been 
circulated for discussion by the retiring board which 
suggested alternative methods of computing the permitted 
margin. One of these was the rather complicated formula 
of the securities exchange act of 1934 involving computation 
of the market price of the security during the preceding 
thirty-six months employed in Federal Reserve Regulation 
T covering security loans by brokers. The other and simpler 
method fixes the loan value of a security at a flat per- 





centage of its lowest market price during the immediately 
prior months. It was expected that the second method 
would be approved and if so that Regulation T would be 
altered accordingly in order to make loans by banks and 
brokers uniform. Meanwhile, however, the board made a 
change in the formula used in Regulation T, raising the 
margin required of borrowers by providing that the loan 
value of a security should be only 45 per cent, instead of 
the previous 55 per cent, of the current market value in 
cases where this is greater than the loan value determined 
by the statutory formula. The purpose of this change 
presumably was to guard against excessive stock specula- 
tion by persons lacking sufficient margins to hold their 
securities in the face of declines, and also as a precautionary 
measure to head off an inflationary and speculative rise in 
securily prices. 

Following the first meeting of the new open market 
committee it was expected that the board would take some 
action on the purchase and sale of government securities 
by Reserve banks which would indicate its attitude on the 
control of credit. The biggest problem before the board is 
that of the excess reserves of member banks, but because 
there is no unanimity in banking circles on this question 


International News Photo 


This meeting was called to discuss currency expansion. In attendance are Senators Pope of Idaho, Thomas of Oklahoma, Frazier of North Dakota, 
Smith of South Carolina and Norris of Nebraska, reading from left to right 














oa me ae eee 


d 


hoto 








March, 1936-—THE BURROUGHS CLEARING HOUSE 


by 
HENRY D. RALPH 


Washington Correspondent, 
The Burroughs Clearing House 


il was anticipated that the board would proceed cautiously. 
The board probably will not use its new power to fix redis- 
count rates at this time because this is not an important 
factor under present credit conditions. 

Valuable information on the movement of bank deposits 
is expected to result from a study being made by the Works 
Progress Administration under the direction of the Reserve 
Board. Unemployed bank clerks in several cities are 
classifying typical large accounts by kinds of business and 
seeking to discover the causes of their movements in recent 
years. It is hoped in this way to interpret monetary 
developments and the relation between business activity 
and bank credits. 


The Treasury’s Plans 


Financial circles are watching with great interest the 
announcement of the Treasury’s spring financing plans, 
probably starting March 15. Invalidation of agricultural 
processing taxes, immediate payment of the veterans’ bonus, 
and a new work relief program will call for heavy new 
borrowings continuing through the summer and fall. This 
situation led to a series of rumors that the administration 
was planning some sort of inflationary step, such as further 
devaluation of gold or devaluation of silver, all of which 
were denied in high quarters. 

The resignation of T. Jefferson Coolidge as Under- 
secretary of the Treasury heightened these rumors as he 
had direct supervision of borrowings and was known to 
favor conservative measures. ‘The need of the extension 
for another year of the life of the $2,000,000,000 gold stabi- 
lization fund was demonstrated by fluctuations in foreign 
exchange, as the result of fears that Congress would inflate 
the currency. This in turn led to further speculation on 
the probabilities of an international stabilization agree- 
ment, but the administration gave no hint of a move in 
this direction. As to silver, the government reached 
understandings with Mexico and China to purchase silver 
direct and discontinued large takings in the London market, 
meanwhile maintaining the price of newly mined silver well 
above the world price. 

It was expected that the form of the first large borrow- 
ings sought by the Treasury would throw light on the 
probable course of the administration’s financial policy for 
coming months as well as revealing its views on the govern- 
ment bond market. 


New FHA Legislation 


Legislation to liberalize further the requirements tux 
forming national mortgage associations under the Federal 
Housing Administration is expected to be asked by the 
administration. In spite of a rather insistent demand for 
such associations none has been formed to date, although 
they were authorized under Title III of the original housing 
act and the provisions were liberalized considerably through 
amendments last year. The purpose of a national mortgage 
association is to buy and sell long-term, self amortizing 
residence mortgages insured by FHA, giving banks a ready 
market for such mortgages when they need increased 
liquidity and permitting funds to flow from financial centers 
Into sections where mortgage money is scarce. FHA 
officials say that there is as yet no real need for these 





Harris & Ewing 


associations as most banks desire to keep insured mortgages 
as investments but that the absence of such discounting 
agencies is holding back some banks from writing as large 
a volume of mortgages as they might otherwise. The RFC 
Mortgage Corporation stands ready to discount insured 
mortgages under certain conditions, but this service is not 
being used by banks extensively. 

The original law provided that a national mortgage 
association must have a capitalization of $5,000,000 and 
might issue debentures to the amount of ten times its 
capital. Last year the law was changed to require only 
$2,000,000 capitalization and to permit debentures up to 
twelve times capital stock but not beyond the total of 
insured mortgages and government bonds owned by it. 
The RFC offered to supply 50 per cent of the money needed 
to form an association by purchasing its preferred stock, 
but so far private capital has not been attracted to this field. 
Several plans have been discussed in official circles for 
extending government aid to national mortgage associ- 
ations. It is proposed to permit them to issue debentures 
up to twenty times capital and possibly to have the Federal 
Government guarantee the debentures. There is also a 
proposal for government subsidy through supplying 
possibly up to 90 per cent of the initial capital. 

FHA officials also will definitely endorse legislation to 
extend Title I of the housing act for another nine or twelve 
months. This is the section under which the FHA guaran- 
tees bank loans on a monthly repayment basis for repairing 
and remodeling houses up to $2,000 and for industrial 
remodeling and installation of equipment up to $50,000. 
Title I would expire April 1, 1936, but banks, real estate 
interests, and building supply groups are anxious to have 
the plan continue. It is admittedly a subsidy in that the 
government charges no premium for its guarantee against 
loss up to 20 per cent of such loans made by any bank, but 
losses to date have been negligible and the plan has resulted 
in stimulating building and relieving unemployment. In 
extending the plan the guarantee may be (See page 22) 
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Largest Mutual Savings Banks 


Compiled by National Association of Mutual Savings Banks 











Total Deposits—100 Largest Savings Banks 1/1/36 - - $6,949,771,862 


Ne Name of Bank Deposits—1-1-36 og Name of Bank Deposits—1-1-36 
1 Bowery Savings Bank................... New York City. . .$495,158,354 51 Connecticut Savings Bank............... New Haven...... $ 40,098,337 
2 Emigrant Industrial Savings Bank........ New York City... 416,776,317 52 Greater New York Savings Bank......... Brooklyn......... 38,464,476 
3 Philadelphia Saving Fund Society. .......Philadelphia...... 328,407,915 53 Jamaica Savings Bank.................. ee 37,856,651 
4 Williamsburgh Savings Bank............. Brooklyn......... 226,617,371 54 Kings County Savings Bank............. Brooklyn......... 37,469,549 
a fe ree New York City. ., 203,710,674 | 55 Franklin Savings Bank.................. IR ics oon obese 36,615,813 
6 Central Savings Bank................... New York City... 189,865,884 56 Bridgeport-Peoples Savings Bank.........Bridgeport....... 36,067,918 
7 Cry Dock Savings Insitution............ New York City... 186,396,597 57 Monroe County Savings Bank........... Rochester........ 35,828,900 
S& Dime Savings Gank.....................Beooklgn......... 182,439,349 | 58 North River Savings Bank..............New York City... 34,343,105 
9 East River Savings Bank................ New York City... 156,181,150 | 59 Cambridge Savings Bank................ Cambridge....... 34,198,179 

10 Greenwich Savings Bank................ New York City... 149,270,981 | 60 Provident Institution for Savings......... Jersey City....... 34,030,972 

11 Seamen’s Bank for Savings.............. New York City... 134,718,437. | 61 Empire City Savings Bank.............. New York City... 33,681,590 

12 Union Dime Savings Bank............... New York City... 133,926,276 | 62 Waterbury Savings Bank....... ..Waterbury....... 33,132,002 

13 Boston Five Cents Savings Bank......... Boston.... ... 122,740,741 | 63 Warren Institution for SOVINGS. .... 00s: Boston........... 33,096,029 

14 Provident Institution for Savings......... em... . 6 ccads 116,786,823 64 Manhattan Savings Institution........... New York City... 32,918,528 

ek Cleveland........ 108,531,977 65 New Bedford Institution for Savings..... . New Bedford..... 32,631,821 

16 Lincoln Savings Bank... . ......++..Brooklyn . 105,755,198 66 Peoples Savings Bank.................. Providence 32,419,837 

17 Buffalo Savings Bank................... Buffalo....... . 98,114,013 67 Savings Bank of Utica.................. Utica. . 31,829,389 

18 Dollar Savings Bank.......... ..New York City... 90,547,313. | 68 Fulton Savings Bank...................Brooklyn......... 31,750,036 

19 Hibernia Savings & Loan Society......... San Francisco..... 89,239,696 | 69 Syracuse Savings Bank.................. Syracuse......... 31,597,193 

20 Savings Bank of Baltimore . Baltimore 89,189,879 70 Lynn Institution for Savings............. TS re 31,577,183 

‘21 Brooklyn Savings Bank. ... .. Brooklyn 89,046,728 71 National Savings Bank..................Albany, N. Y..... 31,538,501 

22 Howard Savings Institution : See 88,735,497 72 Amoskeag Savings Bank................ Manchester....... 30,687,458 

23 Western Saving Fund Society ..Philadelphia...... 87,752,359 73 Worcester Five Cents Savings Bank...... Worcester........ 30,482,290 

24 Harlem Savings Bank...... New York City... 87,599,719 74 Saving Fund Society of Germantown. ....Philadelphia...... 30,364,537 

25 Erie County Savings Bank ne 86,002,553 75 Dime Savings Bank of Williamsburgh.....Brooklyn........ 29,530,821 

26 Franklin Savings Bank... ...New York City... 82,274,521 76 Peoples Savings Bank................... Worcester....... 29,199,884 

27. New York Savings Bank ..New York City... 69,652,537 77 Union Square Savings Bank............. New York City... 28,562,753 

28 Home Savings Bank ..Boston........... 68,952,761 78 Irving Savings Bank.................... New York City... 28,441,324 

29 Society for Savings. ..... ; Hartford......... 68,333,378 79 Bronx Savings Bank....... einnitaasee Bronx............ 27,597,000 

30 Albany Savings Bank........... ....Albany, N. Y..... 68,320,651 80 East Side Savings Bank................. Rochester........ 27,239,693 

31 Charlestown Five Cents Savings Bank....Boston........... 67,442,700 81 Bay Ridge Savings Bank................ Brooklyn......... 27,204,874 

32 Farmers & Mechanics Savings Bank. .Minneapolis. . . 64,313,440 82 Excelsior Savings Bank.................New York City... 27,174,678 

33 Providence Institution for Savings........Providence. . 64,065,401 | 83 Mechanics Savings Bank................ Hartford. ....... 26,710,966 

34 East New York Savings Bank ..Brooklyn......... 63,036,944 | 84 Poughkeepsie Savings Bank.............. Poughkeepsie..... 26,565,107 

35 Rochester Savings Bank Rochester. . . 57,974,528 85 Savings Bank of New London............ New London 26,561,453 

36 Suffolk Savings Bank ..Boston... .. 57,312,182 | 86 Essex Savings Bank.................... Lawrence......... 26,279,784 

37 Washington Mutual Savings Bank | a 0 Sy | 87 Hoboken Bank for Savings.............. Hoboken........ 26,231,581 

38 Long Island City Savings Bank. . . ..Long Island City.. 51,796,296 88 Brevoort Savings Bank.................. Brooklyn........ 26,212,248 

39 Worcester County Insitution for Savings. . Worcester... ..... 51,441,709 | 89 Savings Bank of Newport...............Newport,R.I..... 25,868,229 

40 Springfield Institution for Savings. .......Springfield, Mass.. 51,346,864 | ne eee il, NO 

41 Dollar Savings Bank......... Pittsburgh........ 48,467,427 91 Malden Savings Bank................... Malden..... 25,674,795 

42 Onondaga County Savings Bank. . . Syracuse......... 48,245,747 | 92 Queens County Savings Bank....°....... Flushing......... 25,358,174 

43 South Brooklyn Savings Bank Brooklyn .... 47,904,096 | 93 Worcester Mechanics Savings Bank.......Worcester........ 25,278,874 

44 Eutaw Savings Bank Baltimore 47,438,861 94 Maine Savings Bank.................... Portland, Maine... 25,136,418 

45 Roosevelt Savings Bank Brooklyn 46,146,524 | 95 Western Savings Bank.................. Buffalo........... 25,045,477 

46 City & County Savings Bank Albany, N. Y. 45,718,919 | 96 Metropolitan Savings Bank.............. New York City. 24,942,948 

47 Green Point Savings Bank ..Brooklyn......... 44,587,131 US ee ee Albany, N. Y... 24,382,748 

48 Citizens Savings Bank. ....New York City... 41,504,898 | 98 East Brooklyn Savings Bank............. Brooklyn........ 24,315,500 

49 Beneficial Saving Fund Society . .Philadelphia 41,473,273 | 99 Yonkers Savings Bank.................. Yonkers ..... 23,749,002 

50 New Haven Savings Bank............. New Haven....... 40,254,836 | 100 New Hampshire Savings Bank........... Concord. 23,739,329 
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When an officer’s knowledge is the bank’s knowledge... A point 
on usury... Legality of note given in consideration of contract 
not yet performed...Standing of trust agreements to repay cash 


Officer’s Knowledge 


Is a bank always bound by knowl- 
edge of a transaction which has come 
to one of its officers in the course of 
personal dealings having nothing to 
do with his position in the bank? 

In recent litigation between a Mary- 
land bank and the administrators of a 
decedent’s estate, it was urged that as 
the president of the bank acted as 
attorney for the administrators in cer- 
lain transactions, the knowledge of 
these transactions thus acquired by 
him, was binding on the bank. Dis- 
cussing this, the court said: 

“Standing alone, the official position 
of the president as executive head of 
the bank and as its counsel would not 
in every transaction bind the bank. 
The general principle is that if, within 
the scope of his office, the president of 
a bank has knowledge of a fact which 
it is his duty to declare and not to his 
interest to conceal, then such knowl- 
edge is to be treated as that of the 
bank, for the reason that he is then 
presumed to have done what he ought 
lo have done, and to have actually 
given the information to his principal. 
lt does not follow that in every in- 
stance, transactions of a president or 
counsel of a bank relating to matters 
pertaining to his transactions with 
clients or to transactions in which he 
is personally interested, of which the 
directors and other officials of the 
bank have no knowledge, would under 


all circumstances bind it.” (Hartford 
Bank vs. Hopper’s Estate, 181 Atlantic 
Reporter, 751.) 


A Point on Usury 


Does a usurious rate of interest 
necessarily cause a forefeiture of the 
note? 

In a recent Georgia case tried in 
Federal Court, it was held that usury, 
to cause forefeiture, must be inten- 
tional. Explaining this, the court 
said: 

“The burden is on the person assert- 
ing usury to prove usurious intent. 
If the contract on its face expressly 
reserves more than the lawful interest, 
the intent is proven; but where the 
contract on its face is for legal interest 
only, there must be proved some 
corrupt agreement or device or shift 
to cover usury, and that it was in full 
contemplation of the parties. A mis- 
take by inadvertence in figuring inter- 
est is not usury. Nor would honest 
error in figuring the principal be 
usury.” (Stedham vs. Swift, 79 
Federal Reporter, Second Series, 648.) 


Note in Advance 


From Connecticut comes another 
case on the question of a note given in 
consideration of a contract not yet 
performed. 

The payee of a note endorsed and 
negotiated it to a bank. It appeared 


that the bank knew or had reason to 
know that the note was given to the 
payee in payment of a certain contract 
by the payee. This contract had nol 
yet been performed at the time the 
note was negotiated to the bank. 

When the bank attempted to en- 
force the note against the maker, the 
latter claimed a breach of the contract 
on the part of the payee and con- 
tended that the bank, having knowl- 
edge of the unperformed contract, was 
in no better position than the payee 
and, therefore, could not collect on the 
note from the maker. 

The court held that knowledge of 
the unperformed contract on the part 
of the bank did not affect the bank’s 
position as a holder in due course. 
This is in line with similar decisions 
in other states holding that the bank 
in such a case is estopped from collect- 
ing on the note only when it had 
knowledge of an actual breach of the 
contract at the time the note .was 
negotiated to the bank. If the bank 
has no knowledge of such a breach al 
that time or if the breach does not 
occur until after the bank acquires the 
note, its position as a holder in due 
course is not affected thereby. (Cora! 
Gables vs. Heim, 181 Atlantic Re- 
porter, 613.) 


To Repay Cash 


Where a trustee bank receives funds 
under a trust arrangement whereby 
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it agrees to repay the money in cash 
upon the termination of the trust, is it 
absolutely bound to pay over the 
fund in cash, regardless of the condi- 
tions existing when the trust is ter- 
minated? 

This question was recently raised in 
two Pennsylvania cases. In one, the 
bank desired to be discharged of 
further liability upon turning over to 
the beneficiaries the mortgages in 
which the money had been invested. 
In the other, the trustee bank sought 
to be discharged upon paying over the 
actual cash realized from the sale of 
the investments, although the amount 
was less than the original fund. 

In both cases it was held that the 
banks were liable for the full amount 
of the fund in cash because the original 
trust agreements so provided. It was 
argued that such agreements to repay 
in cash were beyond the powers of a 
trust company and against public 
policy, because the ultimate effect of 
enforcing such cash repayments might 
be financially injurious to the bank; 
but these arguments did not prevail 
against the terms of the trust agree- 
ment. 

Incidentally, Pennsylvania has re- 
cently passed a statute law to relieve 
trust companies of liability for cash 
repayment of trust funds in such cases. 
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(Osterling vs. Commonwealth Trust 
Company, 181 Atlantic Reporter, 769; 
Kefover vs. Potter Title and Trust 
Company, 181 Atlantic Reporter, 771.) 


Taking Assignments 


Is a bank always safe in taking an 
assignment of a _ borrower’s claim 
against a third party? Apparently 
not, under a recent Pennsylvania 
decision. 


In that case a sub-contractor as-— 


signed to a bank his claim against a 
general contractor for whom he had 
done certain work. Upon the in- 
solvency of the sub-contractor, action 
was brought under the assignment for 
the benefit of the bank against the 
general contractor, to recover the 
amount owing by him to the sub- 
contractor. 

The bank lost for the following 
reasons: 

1. The original contract between 
the contractor and the sub-contractor, 
who was the bank’s borrower, provided 
that the sub-contractor would not 
assign his interest under the contract 
except with the consent of the con- 
tractor. 

2. The bank notified the contractor 
of the assignment, and the contractor 
acknowledged receipt of the notice, 


but stated that the sub-contractor 
might not be entitled to the amount 
assigned upon final settlement. This 
was held by the court not to be a 
sufficient consent to the assignment 
on the part of the contractor. 

3. It appeared that the assignment 
was only a partial interest in the con- 
tract by the sub-contractor. The 
court held that in the case of a partial 
assignment, notice alone is not enough 
and the debtor is not bound unless he 
gives his consent. (Concrete Form 
Company vs. W. T. Grange Company, 
181 Atlantic Reporter, 589.) 


The Bank’s Records 


The extent to which a bank’s records 
are subject to court order is apparent 
from a recent pronouncement by the 
Supreme Court of Alabama in a case 
in which a bank was itself a defendant. 

“While involving time and incon- 
venience,” said the court, “‘it is the 
duty of the banker, as keeper of the 
accounts with his customers, to undergo 
the same inconvenience in judicial 
proceedings to disclose the facts essen- 
tial to the equities of the opposing 
party which he would reasonably 
exercise in establishing his own.”’ 
(First National Bank vs. Cotton, 164 
Southern Reporter, 371.) (See page 32) 








NEW BOOKLETS FOR BANKS 


These booklets are offered without charge by nationally-known institutions, 
and are listed as a service to help bank officers keep posted. Please mention the 
booklets desired by name on your letterhead. Address The Editor, The Burroughs 
Clearing House, Second Boulevard and Burroughs Avenue, Detroit, Michigan. 











Field Warehousing—A comprehensive, 32-page booklet 
containing the latest information on field warehousing: what 
it is, how it operates in the field of inventory financing, under 
what conditions it can be used, why it is being extended to 
include new industries. 


Heating Plants—(1. For Banks and Commercial Build- 
ings. 2. For Homes.) This series of booklets will have a 
special appeal for those interested in the possibilities of 
automatic coal firing. The booklets are illustrated with 
drawings of the principle of automatic firing and photos of 
heating plant installations. In your request please specify 
if you are interested in heating for banks and commercial 
buildings or for homes. 


Booklets Still Available ... 


Investment Bonds—A current analysis and forecast of 
the bond market by an impartial financial service. This 
includes a listing of some 200 bonds divided into three groups: 
investment bonds, business men’s investment bonds, active 
speculative bonds. It also includes a statistical summary 
and recommendations. 8 pages. 


A Profitable Thought, Mr. Banker—This is a booklet 
issued by an insurance company. It deals with the financing 
of automobiles by commercial banks and the subject of 
insurance coverage for such transactions. It is written in an 
entertaining style and covers 21 pages. 





Securities of the United States Government—A 40- 
page booklet describing the most essential features of issues 
of United States Government Bonds, Notes, and Treasury 
Bills, as well as obligations of the Home Owners Loan Cor- 
poration, Federal Farm Mortgage Corporation, Federal Land 
Banks and Federal Intermediate Credit Banks. Includes 
computation tables of accrued interest, discount, decimal 
equivalents, and graphic charts of market price ranges on 
individual issues. 

A Career in Life Insurance Representation—If you 
include in your acquaintanceship any men or women who 
you feel would find opportunity in a career in life insurance 
ask us to send them a copy of this booklet. They will find it 
well worth reading. It is available to all residents of the 
United States except those living in Texas. It contains 
thirty-six pages. 

Air Express Rates and Information—A handy, ready- 
reference folder that gives per pound rates, including pick-up, 
insurance, and delivery, as well as elapsed time in transit of 
air express shipments between all principal cities. It also 
gives rules and regulations covering shipments acceptable 
for air express. 

The Problem of Adequate Coverage—A 24-page, 
pocket-size booklet that discusses fidelity and bankers 
blanket bonds for commercial banks, savings banks, and 
building and loan associations. As a matter of information 
and a possible guide it includes tables showing the present 
blanket bond coverage of a cross section of these institutions. 

















M 


Ni 


ie tie ee | hia el fi 


naa mi mii hi mi mI aw aw aw at aw ow aes a= a= 





ee 


oR ee ee 


os 


~~ 





March, 1936—THE BURROUGHS CLEARING HOUSE 

















21 
Commercial Banks and Trust Companies in the United States 
Listed in Order of Deposits on December 31, 1935 
1935 1935 
No. Name Dec. 31, 1935 No. Name Dec. 31, 1935 
1 Chase National Bank.................. New York City. .$2,075,121,091 61 First National Bank.................... ee $99,121,787 
2 National City Bank. ... .New York City... 1,652,366,244 62 Citizens Nat’l Tr. & Sav. Bk............. Los Angeles 98,245,199 
3 Guaranty Trust Company. . _. New York City. . 1,513,931,163 63 Marine Midland Trust Co............... New York City.. 96,465,883 
4 Bank of America N. T. & S. s ......San Francisco... 1,155,265,465 64 Indiana National Bank. . ..... Indianapolis... . 95,518,164 
5 Continental Illinois Nat’! Bk. & Tr. Co. po ee 1,021,313,904 65 Corn Exchange Nat’! Bk. & Tr. Ga. ie. Philadelphia.... 94,269,343 
ee A ee New York City 910,376,043 66 Manufacturers & Traders Trust Co.. Bullier.....:... 92,157,228 
7 First National Buk.. Chicago........ 860,490,743 G7 First National Bank.................... Philadelphia.... . 91,234,517 
8 Central Hanover Bk. & Tr. Co.. _.New York City 821,020,293 68 Fifth Third Union Trust Co..............Cincinnati...... 89,660,639 
9 First National Bank... — Sewer 632,851,952 69 Riggs National Bank................... Washington..... 87,947,725 
10 Irving Trust Co....... _...New York City.. 591,306,698 70 City Bank Farmers Trust Co............. New York City.. 87,526,709 
11 Manufacturers Trust Co... ..New York City.. 565,713,372 71 Farmers Deposit National Bank.......... Pittsburgh. ..... 87,432,232 
12 Chemical Bank & Trust Co.. _..New York City.. 527,176,176 72 Merchants National Bank............... SIN oc5ck «osc 86,998,894 
13. Security-First National Bank . _..Los Angeles... . . 525,127,111 73 First National Bank.................... Pittsburgh... ... 85,899,574 
14. Bank of the Manhattan Co. ..New York City.. 483,065,805 74 Peoples-Pittsburgh Trust Co............. Pittsburgh. ..... 85,543,669 
15 First National Bank. . .New York City.. 479,351,272 75 Commercial Nat'l Bk. & Tr. Co..........New York City.. 85,511,768 
16 J. P. Morgan & Co., Deund & Co., N. Y.. -Philadelphia.... 472,756,877 I Los Angeles..... 84,060,329 
17 Philadelphia National Bank. . . Philadelphia... 403,941,318 77 Commercial Tr. Co. of New Jersey... .... Jersey City... .. 82,284,139 
18 The National Bank of Detroit. SS eee 368,059,814 78 Mississippi Valley Trust Co.............. St. Louis 80,430,502 
19 New York Trust Co.... _New York City.. 365,458,281 79 Citizens & Southern Nat’l Bank..........Savannah ... 79,618,898 
20 Cleveland Trust Co... -Cleveland....... 303,176,421 eS ee ne 75,924,577 
21 Northern Trust Co..... Chicago........ 300,312,885 81 Second National Bank......:........... Boston......... 75,152,991 
22 Mellon National Bank. . . Pittsburgh... .. 300,298,242 82 United States Trust Co.................. New York City.. 73,293,818 
23 Corn Exchange Bank Trust Co.. .New York City.. 286,067,432 83 First National Bank.................... Cincinnati. ..... 72,289,812 
24 Union Trust Co............ ..Pittsburgh...... 246,197,529 84 State Street Trust Co................... Basten. ........:. 71,940,906 
25 American Trust Co............. ..San Francisco... 242,652,063 85 Wachovia Bank & Trust Co.............. Winston-Salem... 71,256,145 
26 Pennsylvania Co. for Insurances, etc... ..Philadelphia.... 230,655,503 86 First National Bank.................... Scranton........ 70,366,626 
27 Wells Fargo Bank & Union Tr. Co........San Francisco... 224,505,310 87 First National Bank.................... Portland, Ore.... 68,824,772 
28 First National Bank........ 3 ee 217,430,829 88 Republic Nat'l Bk. & Tr. Co............. PRUNE cscsecn 67,637,267 
29 Anglo-California National Bank. _.San Francisco... 185,170,764 ee a Ge New York City.. 66,470,564 
30 Bank of New York & Trust Co.. .New York City.. 180,600,321 90 First & Merchants National Bank........ Richmond...... 64,569,031 
31 First Wisconsin National Bank. ..Milwaukee...... 179,982,056 ae 8S a ee rir Cincinnati. ..... 64,494,003 
32 Harris Trust & Savings Bank. . ..Chicago. . . . 175,959,334 92 Lincoln-Alliance Bk. & Tr. Co............ Rochester....... 62,478,557 
33 First National Bank...... ..Baltimore....... 169,288,725 93 Continental Bk. & Tr. Co................New York City.. 61,916,380 
34 National Shawmut Bank............... ree 169,139, 134 94 Ohio National Bank.................... Columbus....... 61,615,647 
35 Commerce Trust Co..... ....Kansas City.... 156,243,898 95 Hartford Nat’] Bank & Trust Co.........Hartford........ 60,841,673 
36 San Francisco Bank. . . ..San Francisco... 155,920,068 96 National Bank of Commerce............. Seattle......... 59,091,600 
ee re ee Buffalo......... 155,467,994 97 Huntington National Bank.............. Columbus..... . . 54,765,668 
38 Mercantile-Commerce Bk. & Tr. Co.......St. Louis....... 148,037,800 98 First National Bank.................... ee eee 54,603,200 
39 Public Nat'l Bk. & Tr. Co... en York City.. 138,312,940 99 Citizens Union National Bank........... Louisville... .... 54,161,514 
40 First National Bk. & Tr. Co. ...Minneapolis..... 134,101,595 100 National Commercial Bank & Trust Co....Albany......... 53,193,135 
4l Fidelity Union Trust Co. .....:Newark........ 133,584,322 * Central National Bank of Cleveland—Changed its name from Central 
42 First National Bank.................... St. Paul........ 132,343,061 United National, February 1, 1936. 
Ce os. cere, Cleveland*...... 131,385,066 * 222 ee ee 
44 Crocker First Nat’] Bank. . ..San Francisco... 126,007,031 *** The Detroit Bank—Changed its name from Detroit Savings Bank, 
45 Seattle-First National Bank : e.g oss 123,522,471 January 16, 1936. 
46 National City Bank. . _.....Cleveland....... 122,269,858 
47 City National Bank & Trust Co. re > ene 121,480,511 Capital —— 
48 Farmers & Merchants Nat'l Bank. pete te Los Angeles..... 117,097,252 Totals (inc. pref. stock; etc.) Undivided Profits Deposits 
49 First National Bank.................... Kansas City... .. 117,041,468 Ree renee $1,387,628,500 $1,410,279,247 $25,101,857,466 
50 Northwestern Nat'l Bk. & Tr. Co........ .Minneapolis. 115,323,775 Wises dos nae 1,426,956,000 1,332,815,890 21,892,329,827 
5! Industrial Trust Co. . Sl 114,105,945 Ie ae 1,163,512,675 1,317,056, 129 17,440,034,818 
52 Brooklyn Trust Co.. 95 ee Brooklyn....... 113,289,798 eee oe 1,325,615,595 1,621,296,074 18,314,619,320 
53 Manufacturers National Bank. . a oe 112,984,946 ae Carers 1,356,615,514 1,836,476,491 18,750,524,485 
54 Whitney National Bank.................New Orleans.... 110,721,181 SE eee 1,366,444,566 2,256,396,034 22,158,278,318 
OP St es cu ceetcutes Detroit***...... 108,919,470 ES ee 1,381,789,000 2,185,469,235 21,839,462,069 
pet MN 0c: 5c tet Philadelphia.... 108,043,231 ee COR pre 1,066,080, 133 1,722,964,371 20,653,618, 100 
57 Bank of California, N. A.................Sam Francisco... 106,626,110 Sa ge reer 930,950,000 1,428,422,011 18, 192,189,038 
58 Fidelity-Philadelphia Trust Co...........Philadelphia.... 103,531,993 | A eee ee 811,725,000 1,228,286,843 16,794,203,0C8 
59 United States National Bank............Portland, Ore.... 102,841,623 ES eee ree 750,055,000 1,114,064,382 16,083,820, 125 
60 First National Bank.................... Atlanta......... 101,708,804 ee ee 705,149,990 1,069,997,622 15,153,255,855 
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MAY WE PRESENT 
YOU WITH THIS 
INDIVIDUAL 


STYLE BOOK 
OF CHECKS 


with each check hearing 


the titl of ‘Your own hauk 






We are now 
prepared, and would be pleased, 
to furnish you with a style book 
made up for your exclusive use— 
each check will be your own 
check, bearing the name of your 
own bank. | 


You'll find in the book ten different 
forms of customers’ checks, dis- 
played in three grades of safety 
paper in a wide selection of colors. 


—And they will be bound in our 
new refillable flat opening Octa | 
Binder—the most advanced, the | 
richest looking, and most appre- 
ciated cover on the market. 


Since this style book must be made 
up for your bank, we suggest you 
writeournearestplantwithoutdelay. | 
Simply send a sample of your 
present draft form check and your 
book will be prepared promptly. 


| reports 
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Washington Correspondence 


(From page 17) reduced to 10 per cent of 
all loans by a single bank but experi- 
ence has shown this to be ample. 


Farm Credit Rates 


The present low rates of interest on 
agricultural credit will have an impor- 
tant influence on farm land valuation 
if continued for some time, in the 
opinion of the government’s farm 
experts. They note that interest rates 
on all classes of credit have declined 
in recent months and that agricultural 
interest rates have shared in the 
decline. The average contract rate to 
farmers borrowing through the Federal 
land bank system declined from 5.24 
to 4 per cent during 1935, and mort- 
gage loans from banks and other 
commercial agencies have also reached 
new low levels. These lowered rates 
on long-term farm loans are described 
as a most significant development 
since they apparently indicate the 
establishment of a new level for agri- 
culture. The average rate reported in 
the census of 1920 was 6.1, and in 1930 
it was again 6.1 for interest and com- 
mission, so the present contract rate 


| for loans from important sources of 


farm credit is about 2 per cent below 


| that prevailing prior to 1930. 


The Farm Credit Administration 
continued improvement in 
collections of various types of farm 
loans, and the Resettlement Adminis- 
tration declares that its series of 
voluntary debt adjustment committees 
has induced creditors of 3,661 farmers, 


| owing a total of $20,503,312, to agree 
| to reductions of $6,491,866, or 31.7 
| per cent, during the past six months. 


Interest on Deposits 


Due to a discrepancy in authority, 


_ the Board of Governors of the Federal 


Reserve System suspended the defini- 
tion of interest on bank deposits in 


| order to make its regulations uniform 


with those of the Federal Deposit 
Insurance Corporation relating to non- 


| member banks. 


Section 19 of the Federal Reserve 
Act as amended last year gave the 


| board power to determine what shall 


be deemed to be a payment of interest, 


| to define various classes of deposits, 


ELUXKE 


CHECK PRINTERS 
INC. 


CHICAGO CLEVELAND 


KANSAS CITY 


NEW YORK ST. PAUL 





| and to fix maximum interest rates on 


them. The amended section 12B of 
the act at the same time gave the 
FDIC authority to define classes of 
deposits and to fix maximum interest 
rates, but, probably through an over- 
sight, the FDIC was not given au- 
thority to define what constitutes 
interest payments. 

The Reserve Board promulgated 


| its Regulation Q, effective January 1, 


In writing to advertisers please mention The Burroughs Clearing House 


relating to interest rates before the 
FDIC acted, and subsection F of 
section 1 defined interest as including 
a service or other thing of value, or 
any credit which involves the payment 
or absorption of out-of-pocket expenses 
by the bank, or absorption of exchange 
and collection charges, although banks 
are permitted to absorb trivial and 
isolated items in good faith when the 
practice is not used to solicit business 
and the records are open to bank 
examiners. 

Because of its narrower powers, the 
FDIC could not include such provi- 
sions in promulgating its Regulation 
IV, relating to interest payments. 
effective February 1. Subsection F ot! 
section 1 of this regulation defines 
interest simply as payment or credit 
made or furnished by a bank as con- 
sid-ration for the use of funds or pre- 
miums for obtaining deposits. The 
Reserve Board deferred the effective 
date of its definition of interest 
“pending action by the FDIC.”’ Since 
the FDIC is convinced it has no 
authority to define interest payments 
in the manner used by the Reserve 
Board, the only courses of action open 
are to request additional legislation, 
to forego the desire for uniformity, or 
for the Reserve Board to amend its 
definition of interest to conform to 
that used by FDIC. 


Inflation Bloc Active 


Threats of currency inflation promise 
to remain throughout the session ol 
Congress. Inflationists in both House 
and Senate beeame active immediately 
after the enactment of the bill to pay 
the veterans’ bonus when it appeared 
that new taxes might be asked to 
meet this expense. The outright 
inflationists were joined by the silver- 
ites and by those supporting the 
Frazier-Lemke bill to refinance farm 
mortgages through a greenback issue, 
and while the three groups were not 
agreed on methods and objectives 
they formed a formidable bloc. Ad- 
ministration leaders expected to be 
able to defeat legislation for currency 
inflation unless a program for general 
tax increases was offered. Rather 
than vote for heavier taxes at this 
time many members of Congress would 
prefer to authorize issuance of paper 
money to pay at least part of current 
government expenses, and for justifica- 
tion they pointed to the large Treasury 
holdings of gold and silver not specili- 
cally backing present currency on the 
theory that the general metallic back- 
ing is sufficient for a new issue. As to 
additional taxes, the forecast was thal 
these would be limited to about 
$500,000,000, chiefly to finance the 
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new farm program which was left 
without funds when the Supreme Court 
invalidated the AAA processing taxes, 
and that they would take the form of 
an excise tax on the manufacture of 
farm products. 


FHA Mortgage Accounting 


Under a ruling issued during 1935 
by the Federal Housing Administra- 
tion, building and loan associations 
are permitted to use the so-called 
capitalization method of accounting. 
This differs from the direct reduction 
method which is used by most institu- 
tions making FHA loans and which 
requires establishment of an escrow 
fund for the tax and insurance pay- 
ments made monthly by the borrower. 
Many building and loan associations 
objected to the amount of bookkeeping 
involved in this procedure. There was 
also a question that it might conflict 
with state laws prohibiting mutual 
associations from maintaining trust 
funds separate from other funds. 

Building and loan associations are 
permitted to use a single ledger card 
on which all payments made by the 
borrower are applied immediately to 
reduction of the balance and_ all 
interest charges and advances are 
added to the balance. In as much as 
each of the monthly payments is 


actually credited to the account, 
thereby automatically reducing the 
outstanding obligation of the bor- 


rower, the FHA has ruled that this is 
equivalent to holding tax and insurance 
payments in trust. It is known as the 
capitalization method of accounting, 
and is expected to increase the number 
of building and loan associations writ- 
ing FHA mortgages. 

While the lending institutions will 
benefit through simpler accounting, 
it is possible that home owners may 
profit because in effect they will receive 
interest on their advance payments for 
taxes and insurance in case the mort- 
gagee chooses to make them such an 
allowance. 


Jesse Jones on Interest 


The Reconstruction Finance Cor- 
poration will continue its efforts to 
lower interest rates and also to loosen 
credit for business. Chairman Jesse H. 
Jones has reiterated recently that 
banks should be more liberal in making 


loans, although he admitted that part 


of the difficulty is the timidity of bor- 
rowers and their hesitancy to make 
use of their credit. The future policy 
of the RFC was outlined by him in the 
following terms: 

“*T should like to see the government 
out of the lending business, but not 
until credit is available from private 
sources at interest rates and at terms 
which can be met without placing too 
great a burden upon borrowers. Inter- 








est rates have been too high and terms 
too exacting. I am convinced that 
potential borrowers will need to be 
encouraged to borrow. There is no 
reason why commercial banks should 
not meet the legitimate requirements 
of real estate, business, and industry, 
in proper proportions to their lending 
funds, as provided in the 1935 bank 
act. And there is no longer any valid 
argument for extreme liquidity, espe- 
cially since 98 per cent of all depositors 
are insured by Federal Deposit Insur- 
ance which makes bank runs extremely 
unlikely. There should be a change 
in the lending policies of many banks, 
so that all deserving borrowers may be 
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accommodated. Business cannot be 
carried on without a free flow of credit, 
based upon a growing country, and 
bankers must adopt that policy if the 
government is to quit lending. As 
long as banks confine their lending to 
the government, the government will 
be forced to provide private credit. 

“I do not favor unsound banking in 
any sense, but most of our bankers 
have reached the stage where the 
only loan they are willing to make is 
one that can be collected practically 
on demand, or so secured that the 
collateral can be sold on short notice. 
The borrower is given little freedom 
and little confidence.” 








A proper banking connection 


in Washington can be much more 


than a convenience to you and 


your customers... 


Our location, 


our facilities and our 99 years 


of emphasis on service are impor- 


tant advantages to our clients. 


THE RIGGS NATIONAL BANK 


of WASHINGTON, D. 





c. 


ROBERT V. FLEMING, President and Chairman of the Board. 


GEORGE 0. VASS, Vice President and 
Resources $100,000,000 


and Cashier. 
o. y Established 1836 


Member Federal Deposit Insurance Corporation. 
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The sensitized surface of 
Hammermill Safety Paper 
instantly shows any attempt 
at chemical or mechanical 
alteration. Hammermill 
Safety for two decades has 
been made of the tough 
strong fibers of new sulphite 
cellulose. Throughout that 
time it has been standard 
Safety Paper where moder- 
ate cost is as important as 
quality reproduction. Be- 
cause the paper is made 
complete in one mill (pulp, 
paper and sensitizing) it is 
uniform in safety, strength, 
color, and writing surface. 


NEW BOOKS 
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Canadian Notes and Comment 











IMPERIAL BANK’S QUARTERS 


Culminating sixty-one years of suc- 
cessful operation in the Dominion, The 
Imperial Bank of Canada recently 
moved into its new, handsome six- 
story head office building in Toronto. 
The new structure is located in the 
heart of the Toronto financial district 
and is modern in every detail with 
several new features incorporated in 
the building. The architecture is 
particularly attractive and of special 
interest is the color work in the lobby 
with its empire and national “‘motif”’ 
and the arrangement of the coats-of- 
arms of the Empire and the various 
provinces of Canada. 


CORPORATE BUSINESS 


One of the cheerful features of the 
address of J. M. Macdonnell, general 
manager of the National Trust Com- 
pany, at the annual meeting was his 
comments on the improvement in cor- 
porate business. During the last few 
years new financing by corporations in 
Canada has been on a very minor scale 
reflecting unsettlement in the money 
market and the general depression. 
As a consequence trust companies 
have had little to do as trustees under 
new bond issues. Speaking for his 


| own company, which is one of the 


largest in Canada, Mr. Macdonnell 
said that there had been a substantial 
change in the last few months and the 
trade winds of refunding had begun 
to bring in new business for the cor- 
porate trust department in substantial 
proportions. 


AN EPOCHAL DECISION 


A legal decision handed down re- 
cently in the Prince Edward Island 
County Court has attracted consider- 
able attention in Canada. The case 
concerned a youth of nineteen who 
refused payment of an obligation on 
the grounds that he was an infant in 
the eyes of the law and the contract 
was voidable. The judge decided 
against him finding: “The law in 
regard to infants’ contracts has been 
gradually giving way to a common 
sense view of the facts.’’ This prece- 
dent-making judgment received favor- 
able comment in the law journals with 
the Fortnightly Law Journal of Toronto 
saying: “Any thinking lawyer must 
welcome the judgment for two reasons: 
first for its demonstration that the 
common law is alive to the changing 
needs of society, and secondly because 
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it indicates that the stringency of the 
law of infant’s contracts will not be 
insisted on in these days when as never 
before youth is being allowed its full 
self-expression.” 


ADDIS ABABA BANKER 


Canadian journalists have dis- 
covered that the governor of the Bank 
of Ethiopia at Addis Ababa, Charles 
Saint John Collier, is a Canadian and 
a former resident of the Maritime 
Provinces. This is just another indi- 
cation how Maritimers have gone far 
afield in their chosen profession. 


BANK OF CANADA REPORT 


When the first year-end statement 
of Canada’s new central bank, the 
Bank of Canada, went out recently 
the figures were studied closely. Profits 
of $764,228 were shown on operations 
from March 11 to December 31, 1935, 
and a balance of $519,276 after paying 
dividends and contributions to the 
civil service superannuation retirement 
fund. Of this surplus $173,092 was 
transferred to rest fund and $346,184 
to the credit of the consolidated 
revenue fund of the Receiver General 
of Canada. The paid up capital of the 
Bank of Canada is $5,000,000, with 
the dividend rate at 4% per cent per 
annum on shares of $50 par value 
held by the public. Total assets as 
at 3lst of December, 1935, were 
$307,655, 151. 


DIRECTORS’ MEETINGS 


An interesting feature of bank 
legislation approved by the House of 
Commons in 1934, which at the time 
attracted little attention was _ the 
requirement that banks keep a record 
of the attendance of bank directors, 
and that banks dispatch a summary 
of this information to shareholders. 

The notices required under the 
above sections of the Canada Bank 
Act which have been forwarded to 
shareholders by the banks concerned 
indicate that Canadian bank directors 
generally have a keen appreciation of 
directors’ responsibilities. 

To those bank critics who were 
under the impression that directors 
met once a year at the head office of 
the bank and then dispersed, the 
information contained in the Royal 
Bank of Canada notices must be 
illuminating. It is shown that during 
the financial year ending November 30, 
1935, Royal Bank directors’ meetings 
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held in Montreal numbered eighty- 
four. In addition fifty-one meetings 
were held by the Halifax committee, 
twenty-three by the St. John, N. B., 
committee, fifty by the Quebec com- 
mittee, fifty-one by the Toronto com- 
mittee, fifty-one by the Winnipeg 
committee and forty-seven meetings 
by the Vancouver committee. 


NO MYSTERY 


Graham F. Towers, governor of the 
Bank of Canada, has made it plain that 
the policy of central bank officials will 
not be one of dignified silence. While 
pointing out that the Bank of Canada 
Act specifically prohibits employees 
and officers from disclosing the affairs 
of the bank, the governor told news- 
papermen that it was neither the 
intention nor the desire of officials of 
the central institution to surround the 
bank with any air of mystery. 


AN AROUSED PUBLIC 


An aroused public is the greatest 
weapon in existence against crime. 
This was demonstrated at Vancouver 
where citizens were horrified at the 


killing and wounding of two popular | 


bank officers by bandits. The speedy 
arrests which followed the murder 
were due mainly to the co-operation 
the police received from the general 


public. Information which might have | 
had a bearing on the case poured into | 


the authorities and in some cases 
clues were provided which would have 


qualified the informant to share in | 


the Canadian Bankers’ Association 
award. As an indication that citizens 
were moved chiefly by the dastardly 


nature of the crime, many of the | 


informants preferred to remain anony- 
mous. 


CLEARING HOUSE ROUND 


Hon. David Croll, Minister of 
Municipal Affairs in the Ontario 
Government, announces that every 
one of the thirty-four supervised muni- 


cipalities in Ontario will make interest | 


payments on debenture debts .. . Hon. 
C. M. Dunning, Minister of Finance 
in the Dominion Government, sub- 
mits plan for a loan council to co- 
ordinate Dominion and Provincial 


loaning activities and deal generally | 


with debt problems . . . King Edward 
VIII coins and Bank of Canada notes 
will not appear in Canada for at least 
six months according to informed 
sources . . . Bogus nickels circulated 
in Toronto consisted of Canadian one- 
cent’ pieces dipped in quicksilver .. . 
The official receiver for the Calgary 
district under the Farmers’ Creditors’ 
Arrangement Act reports enough cases 
to keep the board busy for the next 
three months. 
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A 


MATTER OF MINUTES 
* 


Cleveland’s air line proximity to other 
great industrial centers may be measured 
in minutes: 














55 minutes to Detroit’s automobiles 

15 minutes to Akron’s rubber 

68 minutes to Chicago’s stores and packers 
120 minutes to Louisville's tobacco 
115 minutes to Pittsburgh’s steel 











... And within itself, one of the major 
centers of diversified manufacture, maany 
industry and lake traffic. 


This nearness is translated into speed 
through National City’s day and night 
transit; items are received and despatched, 
even in the ‘‘small hours’’. of the night. 


Let us outline to you, ‘n correspondence, 
the time you would save through a 
National City relationship. 


* 


THE 


NATIONAL CITY BANK 


OF CLEVELAND 


MEMBER OF FEDERAL DEPOSIT INSURANCE CORPORATION 


CLEVELAND’S OLDEST BANK—-FOUNDED 1845 

































































NATIONAL BANK OF DETROIT 


DETROIT, MICHIGAN 


ESTABLISHED MARCH 24, 1933 ; RESOURCES EXCEED $325,000,000 


Member Federal Deposit Insurance Corporation 


In writing to advertisers please mention The Burroughs Clearing House 














ih 


ali 


| 


| iat 















































» 


ie a 


SES ES bSz; oaks Lui lead 


a. 





ort 
4 {Ut aS 








A COMMERCIAL BANK THAT AFFORDS 


ITS CORRESPONDENTS CLOSE CONTACT 





WITH EVERY IMPORTANT INDUSTRY 













CONTINENTAL ILLINOIS 
NATIONAL BANK AND 
TRUST COMPANY 


OF CHICAGO 


Member Federal Deposit Insurance Corporation 
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Transfer Your Records Into “‘All Automatic’’ 


EASY SNAP Collapsible Storage File Boxes 


Keeps Them 
CLEAN, SAFE 
and EASILY ACCESSIBLE 


BOTTOM AS WELL AS TOP CLOSES 
““AUTOMATICALLY”’ 





Requires 


NO PASTING 
112 stock sizes for your requirements. Samples and prices sent on request. 


STRAYER COIN BAG CO. (*kS«7%") New Brighton, Pa. 





Patented 














In writing to advertisers please mention The Burroughs Clearing House 
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Public Relations 


(From page 10) plus whatever can be 
said of how it has performed these 
functions in the past. 

A campaign of ours which attracted 
a good deal of attention, even to 
winning us an award in a national 
ranking of bank advertising in which 
the judges survey the field without 
a formal entry by the institution as 
competitors, was one which we used 
during much of 1935. This advertising 
picked out one by one various of the 
most important industries in our terri- 
tory—shoes and leather, heavy ma- 
chinery, electrical manufacturing, knit 
goods, dairying, and so on—and did 
its best to sell to the public the impor- 
tance of these industries, showing such 
facts as pay roll, total sales, and the 
like. At the end of each one there was 


' used some Lie-in to show, in as modest 
| terms as possible, that the First Wis- 


{| consin National 


Bank has always 
played an important part in develop- 
ing this industry, and is still serving it 
to the limits of its legitimate require- 
ments. 


UR advertising is punching home 
three facts: 1. This bank wants 


to make loans; 2. This bank serves two 


out of three families in Milwaukee 
with some of its services; 3. Over 80 
per cent of all banks in Wisconsin 
have chosen this bank to serve them 
in Milwaukee. In our local newspaper 
advertising, of course, we say com- 
paratively little about correspondent 
banking and confine ourselves to 
loaning and the large proportion of 


| Milwaukee families whom we serve. 


If all of this gives the idea that ours 


| isa huge advertising campaign blanket- 


_disabuse your mind. 





ing every medium, let me hasten to 
We are, as it 
happens, spending less on advertising 
than we have in the past, but are 
concentrating our fire more pointedly 
and have given up many of the so- 
called frills that creep into advertising 
appropriations which, while perhaps 
in a general way might be desirable, 
are not essential to the conduct of a 
vigorously concentrated selling plan. 
In other words, we are attempting 
to make every dollar do the maxi- 
mum work that can be extracted 
from it. 

So far this article has discussed 
chiefly advertising and the like. At 
the same time, there is another field 
of public relations activity which can 
be induced to yield large returns at 
little or no cost to the advertising 
budget or even to the bank’s expense. 
This is in the-field of working with 
employees to stimulate them to make 
our public relations better. 

This ties very closely into advertis- 
ing. Employees read advertising, just 
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as well as do prospects and customers. 


They give it rather more serious atten- 
tion than do folks outside the organiza- 
tion. And if it is directed so that it 
will affect them along desired lines as a 
by-product of its public appeal, this 
is all to the good. For example, it has 
long been a favorite idea of mine that 
what a bank’s advertising claims for 
the institution, the employees as well 
as officers will go to considerable 
lengths to make literally true. As a 
perhaps ridiculously extreme example, 
if a bank had at its 


windows the | 


crabbiest, sourest aggregation of tellers | 


in banking, a campaign featuring the 
courtesy and kindliness of the bank 
personnel, especially mentioning the 
tellers as friendly souls, would inevi- 
tably mellow them materially. 

We go a lot further than this. We 
go right after the folks in the bank, 
either through the business extension 
department or else in the case of some 
operating employees through the offi- 
cers under whom they work. We 
point out to them at frequent meetings 


how important to the bank and 
therefore to themselves is_ treating 
customers well, listening for com- 


plaints, receiving every stranger as 
though his affairs were our major 
concern, and so forth. We even work 
with the bookkeepers to keep them 
alert to points which come first under 
their eyes and which if not caught 
there might not be brought to the 
attention of officers in time to be 
remedied before friends are lost to 
the bank. We hammer continuously 
on the idea that the smartest reply a 
bank employee can make when asked 
some question beyond his knowledge is, 
“T don’t know, but if you will please 
come with me, sir, I believe we can get 
the information from this officer right 
here.’ We do everything within 
reason to encourage our people to 
attend A. I. B. courses, that they may 
not only develop their own abilities 
but also that they may be better able 
to represent the bank, its functions 
and its aspirations, to the public with 
which they come in contact before 
ever they reach the official stage of 
their development. 

All told, we are doing everything 
within our power to build up for our 
institution in particular, and for bank- 
ing in general, the best possible set of 
public relations. We have more time 


lor it, we feel, right now than we shall | 


probably have when  new-business 
efforts become a little more resultful, 
and when more time is devoted to 
problems of making loans and extend- 
ing credits. 

The public has, as yet, no unduly 
high opinion of banks and bankers. 
We think we detect a distinct improve- 
ment in the attitude of people in our 
community, however, toward banking 
in general, and toward the First 
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methods of loss prevention. 


AMERICAN 
SURETY 
COMPANY 
1884 —— 


HOME OFFICES : 





For Financial Institutions to attempt to do business 
without adequate Fidelity coverage on their officers and 
employees is contrary to sound business practice. 


Our long experience in handling Fidelity and Blanket 
Bonds enables us to make definite, constructive recom- 
mendations, not only as to coverage but also as to 


ORGANIZED 


100 Broadway, New York 
Branch Offices in Principal Cities 
| ee | 


Both Companies Write Fidelity and Surety Bonds and Casualty Insurance 


NEW YORK 
CASUALTY 
COMPANY 

1890 
































Framlely WATSON, I’M BAFFLED / 


Even a great detective couldn't find an important letter in some files, but 
he would quickly discover that obsolete equipment and out-of-date methods 
are an expensive handicap to business. 

Globe-Wernicke has solved the problem of 
quick, accurate filing and finding with the out- 
standing filing development in years—the 
Tri-Guard principle. 
money; greatly increases office efficiency, and 
makes working conditions more pleasant. 


Our dealer will gladly demonstrate the Globe- 
Wernicke Tri-Guard file in your office so you 
may compare it with equipment and methods 
now in use. 
Filing and Finding,’ which illustrates and 
describes the safest, simplest, easiest, and 
best file and system for your office. 


The Globe“Wernicke Co. 


It saves time, work and 


Write for a copy of ‘Speed Up 


Cincinnati, O. 





TRI-GUARD The Outstanding Filing Development in Years 





Wisconsin National Bank in particular. 
But we are by no means sitting back 
and relaxing in the conviction that the 
job has been accomplished. On the 
contrary, we are devoting more time 
and ingenuity to the problem than ever 


before. Once you get a great weight 


started rolling in the direction you 
want it to move, there is no time like 
the present for speeding up the motion 
and getting the thing shifted to the 
place where it belongs. 


In writing to advertisers please mention The Burroughs Clearing House 
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- - « Back to Saving « : = 


Thrift consciousness is again returning and demanding anew 
these savings banks. Without them money is not easily saved, but is 


quickly spent. 


Seek out the thrifty, and help them now to save and become your 


depositors; they later will be 
your prosperous and profit- 
able customers. 


While the spirit of thrift 
is rising and the dawn of bet- 
ter days for Banks is break- 
ing, our attractive, quality- 
Safes are best to make new 
and permanent desirable cus- 
tomers. Offered in many 
styles, sizes and shapes, each 
having its own real appeal 
and well-known value. 





THE AUTOMATIC RECORDING SAFE CO. 


35 East Wacker Drive 


Chicago, Illinois 




















Association..... 


Once again the red and 
yellow glare of molten 
metal reflects against the 
night Pittsburgh sky. Ex- 
perienced travellers rec- 
ognize this sky coloring 
as typically Pittsburgh, 
just as they associate 
Pittsburgh and this fine 
hotel as the best address 
and largest hotel in 


Pennsylvania. 
* 
“Room rates 
$3.50 SINGLE - $5.00 DOUBLE 
and higher 





= HOTEL 
ILLIAM PENN 


PITTSBURGH 
GERALD P. O'NEILL, General Manager 
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1. the heart of Philadel- 
phia . . . socially, commer- 
cially and geographically. 


BELLEVUE STRATFORD 


CLAUDE H. BENNETT, General Manager 
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Rates begin at 
$3.50 





Booking Offices 
New York: 11 W. 42nd St. 
5-4500 


Pittab: H . 
argh La | Life Bldg 


Ae 


a 








Reprints Available Without Charge 





Costs—The Basis of Operating Control. 


Due to the great demand for copies of this article by N. C. North, C.P.A., in our June, 1935 
issue, we are having it reprinted. Copies of the reprint are available without charge. 


Address: The Editor, The Burroughs Clearing House, 
Second Boulevard and Burroughs Avenue, DETROIT, MICHIGAN. 


In writing to advertisers please mention The Burroughs Clearing House 





Twenty-Five Years 
of Morris Plan 


(F rom page 13) 


“You see, the monthly amortization 
feature effects a measure of protection, 
both by steadily reducing the face o/ 
the loan and by giving a danger signal 
promptly in case of any defaulted loan 
deposit; but even so, success is not 
automatic. Suppose a man does miss 
a deposit, or two deposits, or three. 
What are you going to do—foreclose 
on him and create a lot of ill will? We 
do that only as a last resort. Instead, 
we hunt him out and search into the 
new difficulties which are impeding 
his repayment of the loan. Perhaps 
we can space out his loan deposits over 
a longer time and give him a breathing 
spell. Perhaps we can give him friendly 
advice on living within a budget. This 
sort of thing takes time and costs 
money, but there seems no substitute 
for the personal element in handling 
personal loans. We wonder sometimes 
if a majority of the banks making 
FHA and similar loans are not going 
to find that this is a business for 
specialists.” 

Knowing what it costs to operate 
a business has been the secret of 
keeping Morris Plan banks solvent. 
Back in January 1931, when skies 
were blue, before there was an RFC, 
etc., they set up the Morris Plan 
Bankers Association’s Emergency Plan, 
a voluntary pool which placed the 
resources of the many in support of a 
few banks facing heavy withdrawals. 
This self-insurance was of course dis- 
continued with the passing of that 
emergency. 

The greatest safety, of course, comes 
about through the diversification and 
scattering of the risks. In fact, during 
the bank holiday of March 1933 cus- 
tomers in many cities continued to 
mail deposits to their local Morris 
Plan banks, feeling assured that the 
banks would have no difficulty in 
reopening. When after 10 days the 
moratorium ended, three out of 107 
Morris Plan banks throughout the 
country elected to liquidate, but the 
other 104 opened. Many of these 
applied for and received their member- 
ship in the FDIC in due time. 

“Mr. Birnie,” you ask, “if com- 
mercial banks are pushing personal 
loans, why don’t Morris Plan banks 
go into the commercial field, as a sort 
of reprisal? Wouldn’t that help your 
imcome?”’ 

Mr. Birnie answers promptly. “That 
is a matter for each bank to decide for 
itself. A few Morris Plan banks rent 
safety deposit boxes and some operate 
a personal checking department, as a 
service to their own customers. Some 
issue travelers’ checks and cashier’s 
checks, as well as operating a Christmas 
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club and maybe a vacation club. 
Most banks discount retail trade 
acceptances. 

“These activities parallel some of 
the lines followed by most commercial 
banks, but we do not feel that we are 
engaging in commercial banking. We 
do not handle commercial checking 
accounts, neither do we make short- 
term loans. Morris Plan banks are 
sticking to their knitting.” 

“And what,” you inquire, “will be 
the type of knitting for the coming 
twenty-five years? Isn’t the field, 
after all, becoming pretty competitive? 
Isn’t the ceiling in sight?’ 

Far from it, Mr. Birnie assures you. 
The atmosphere and the working 
conditions are much better today 
then ever before. Obstacles which 
once were insurmountable are melting 
away. Morris Plan banks have ar- 
rived. 

“The Banking Act of 1935 recognizes 
in statute form that Morris Plan banks 
have a distinct place in the banking 
structure of the nation,” says Mr. 
Birnie. “Florida passed at its last 
legislative session an act which pro- 
vides for Morris Plan institutions in 
that state becoming state banks of 
deposit, specifically eligible for mem- 
bership in the Federal Reserve System 
and the Federal Deposit Insurance 
Corporation. 

*““Massachusetts and Indiana, where 
for years our banks have operated 
under grossly inadequate laws, have 
recently enacted legislation giving us 
better recognition. California, which 
two years ago enacted a constitutional 
amendment which left us with no legal 
standing whatever, has passed a new 
law giving us a better break. A few 
other states where the legislative 
situation is a bit confused have the 
matter under advisement. 

“In many states Morris Plan banks 
have, from their inception, operated 
under state bank charters with full 
state bank powers, but always volun- 
tarily restricting their activities to 
that of Morris Plan banking.” 
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GENERAL MOTORS ACCEPTANCE 





CORPORATION 





is engaged primarily in facilitating 
wholesale distribution and retail 
sales of the following products of 
General Motors Corporation and 
its world-wide affiliates: CADILLAC, 
LA SALLE, BUICK, OLDSMOBILE, 
PONTIAC, CHEVROLET automobiles; 
FRIGIDAIRE appliances for refrig- 
eration and air conditioning; 
DELCO lighting, power and heat- 
ing equipment; GMC 
trucks; BEDFORD, 
VAUXHALL, OPEL, 
BLITZ—foreign made 
automotive vehicles. 





GENERAL MOTORS 
TIME PAYMENT 


PLAN| 


The business consists of invest- 
ments in self-liquidating credits, 
widely diversified as to region 
and enterprise. Capital employed 
is in excess of $80,000,000, 
supplemented principally by short 
term borrowings. 

In obtaining such short term 
accommodation, GMAC issues one 
standard form of note. This obliga- 
tion it offers to banks 
and institutions, in 
convenient maturities 
and denominations at 
current discount rates. 





These NOTES are available, in limited amounts, upon request. 


EXECUTIVE OFFICE NEW YORK BRANCHES IN PRINCIPAL CITIES 











S2 they look hopefully ahead, these 

Morris Planners. But if you ask them 
what their twenty-five years of pioneer- 
ing have meant to the country, they 
can point to a long and enviable record. 
Some of their customers have been out- 
standing. A chain of restaurants in 
New York City got its start through a 
Morris Plan loan. Several artists and 
singers financed their difficult years 
through Morris Plan financing and 
became successful, just as countless 
businesses have been launched or been 
steadied in an emergency. A sizable 
fraction of all borrowers learn the 
wisdom and method of thrift and get 
themselves out of debt and on a 
program of periodic savings. It is 
a long twenty-five years back to 1910, 


tHe “Best Located Hotel 





IN NEW YORK 


Frank J. Crohan, Pres. 








but this is what the Virginia Com- 
missioner of State Corporations wrote 
to Mr. Morris, a personal friend: 


DEAR ARTHUR: 


I have carefully considered your applica- 
tion for a charter for your hybrid and 
mongrel institution. Frankly, I don’t 
know what it is. It isn’t a savings bank; 
it isn’t a state or national bank; it isn’t 
anything I ever heard of before. Its 
principles seem sound, however, and its 
purposes admirable. But the reason that 
I am going to grant a charter is because I 
believe in you. 


They mean, these Morris Planners, 
to maintain their principles and their 
purposes. The number of people who 








S. B. SCHWARTZ, C. E. 
Appraisals, Surveys and Liquidations 
of TEXTILE MILL Properties 
for account of 
Owners, Bankers, Trustees and Receiverships. 
Equipment exported and relocated domestically. 


1050 Constance St. Cable: Maquintex 
NEW ORLEANS, LA. Code: Bentley’s 














believe in Arthur J. Morris’ idea will 
continue to grow thereby, just as it 
has grown from one lone commissioner 
in 1910 to several million depositors, 
directors, legislators, newspaper editors 
and everyday citizens at the end of 
their first quarter century. 
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few of the many plans for handling 
MORTGAGE LOAN ACCOUNTING 
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INTEREST DUE CALCULATED AND CAPITALIZED WHEN PAYMENT RECEIVED 
Every Detail of Loan in One Record 
ACCOUNT NO. —— 
“SORES Bes Main Streat = ——J_ pista sution oF MONTEL _— 
“ASSUMED BY ———. ee RI DATE. LOAN PAYMENT $ —— 
LOCATION OF PROPERTY _ 1625 | Main Street _ Na eee | INSURANCE av me 
TYPE OF PROPERTY "__ OCCUPIED BY OWNER TENANT () | TAXES ____| -2500- 
"DESCRIPTION Story Brick ; 3 10,00 __| FLA PREM. _ |__2,50 Th Si ’ 
APPRAISED 9.000. 0¢ ee _ 
{MOUNT OF (oan 36,000.00 , INT. RATE § % SERV. CHG. RATE ns ese tx Steps in Mortgage Loan 
DATE OF LOAN "1956 MATURES J] YEARS ~@ MONTHS ___| TOTAL MONTHLY PAYMT. | $ Accoun ting—Ordinarily Separat 
a 1936 __ Sa ———————— —— e 
3 CREDITS N DELINQUENT My ea 
— — R oes and Aig Pag i poem <a enmuet FINES Forest il ge All Completed in 
Cs \c n . 
6,000.00 | J/E 16.50 | JAN e peration On Burroughs 
30.00 | FHA 6,046.50 Typewriter Accounting Machines 
5,702.50 ° 
26.14 | FEB | 5.72864 5,638.64 | ad . 1. Posting payments on loan 
25.84 | MAR E 0-00 2 P : h 
NC . rovin i 
sT CALCULATED AND CAPITALIZED IN ADVA <a g these postings 
° d : : 
INTERE Every Detail of Loan in One Recor accouNT NO 1775 ____— ra 4. alculating interest 
Se iil ——SISTRIBUTION OF MONTHLY PAYMENT . s 
SS ene ————— ee — : Proving the calculations 
— ett no ea ae eae ee 5. Posting interest charges 
Le PROPERTY 0 ~—_s to loans 
Type OF Lor rent’ _Singie— 4e%  —_—_—_ eae 310 ao |_— eee | eee re 
Room 2 Story Br APPRAISED VALUES ee a 6. P . 
DESCRIPTION ee ee ee scnv. CHG. RATE % FHA prem aarti ——— s 90,00 _ - roving these stings 
a — Sie Oe ee E 
Gare OF bon OMe 12, A aaxnat a ee a The forms 
es — 4000.00 J/E 12% © 900085 reproduced here 
—— 1 | 12% 3046.50 show how Mortgage L 
16.50 50.00 FHA Wm 1236 6,046: ortgage Loan records 
4650 JAN 16591650 INT | may be varied to suit differing 
46.50 . 32.50 \ re S SD 
275.00 TAX yy 1236 370238 quirements. 
20. 3% | 572854 
2614 CoM 5638.64 
14 FES i) 4 PLETE 
= 2614 25.34 ANALYSIS OF LOAN BALANC 
25.4 wan 2000 4334 . nee ANCE, PRINCIPAL, INTEREST AN 
25.87 APR 3h 74 Date Made 1/12/36 - ‘ apitalized D TOTAL DUE 
f 44 _ Date Tr dress 1625 Main Street Ace 5 
31.71 00 Date Trans. e ‘ount No. 1775 
; 26.63 Description Sing] — Name Wm. Brown 
nm 
26.63, WAY 26.65 00, 4] = ngle Dwelling - 8 Room 2 Story Brick Trans. To 
25.81 Amt. C _Location 1625 Main st . 
Y : nt. Contract $ 6,000, os reet ¢ 
j anit ae 25.81 asod - = aa Sif Payment $ 60, 00 Sate Price Terms 
25.92 JUN DATE PRINCIPAL > 
PI 1236 at — a mrt . PRTEREST - j 
JAN 1236 000.00 | J harges Credine — RINCIPAL cs 
max | 3220] 7E | 500000 | —“Tesp a oe a 
MAR 25 36 50 | 00 27.50 16.50 re 
WR 253 5967.50 | 273 1650} 27.50 z= 
MY 25 3 65.30 | 5,967.50 27°35 27.50 27:35 32.50 60.00 | F 
6 32.95 | 390220} srnz| 2099] 34.70 3265] 60.00 | man 
5,869.25 269 34.70 27.05 S295 100.00 | APR 
go} = 33. €9.00 | May 
SEPARATE BALANCES ON TRUST FUNDS, LOAN, INTEREST AND TOTAL PAYMENTS re) 60.00 | Jun 
Interest Not Capitalized ——_— — 
NAME — — oe ccicmtintioeamnacea aa” DISTRIBUTION OF MONTHLY PAYMENT 
aa BY — : ane 7 al DATE LOAN PAYMENT $ = 
CE INSURANCE : 
LOCATION OF PROPERTY aw OCCUPIED BY OWNER Mf TENANT TAXES 10 
—————— F.H.A. PREM 0 
“i ae APPRAISED VALUE $ 310,000 00 2 
sama <, SERV. CHG. RATE % —+ 
JAN. Le. MATURES [I YEARS MONTHS _ | Tor AL MonTHLy PAYMT 1° _ J 
— — ESCROW TRUST FUNDS PRINCIPAL INTEREST AND SERVICE CHARGE MISCELLANEOU . —— ee ~ 
| ae Taxes Insurance] = F.HLA Balance Payment Balance Charge ay Credit Balance Amount | Dese —- oe ~} Delinquent 
46 50| JAN 
Sur 1236] 275 00| 2000) 3250 327 50 6000 00 3539] YN) 1650 2750 344 00| van [344 00 09 
JAN 1236 30 00| 29759 6000 00 5 90 00| FEB| 9000 00 
250| 32750 3250 5967 50 2735) MAR 2750 273 
4 tr} 35 80 2 30 250| 357 50 33° = 27 35| APR| 20 tele) = Fa 90 00| MAR 50 00 yo p= 
WR 1536 | 300 OO 37 20 Ne} 90 80| APR |130 80 00 
5902 20] 27 O5| MAY | 34 70 2705 80 |F INE 
—- 44 +4 p+ 230 290 = = £3 5269 25 90| JUN 2705 26 90 90 00} MAY 90 00 oo 
SEPARATE BALANCES ON EACH TRUST FUND, LOAN AND TOTAL PAYMENTS 
NAME Interest Not Capitalized . 
ADDRESS IN STREET —$—$———— ists canted ACCOUNT _NO: 
ASSUMED BY ——————— DISTRIBUTION OF anne PAYMENT 
LOCATION OF PROPERTY 1625 MAIN STREET a aeemamaaed DATE ——TOAN PAYMENT |S 60..00_- 
TYPE OF PROPERTY SINGLE OWELLING $$ — ——————_———  — INSURANCE 2 : 
DESCRIPTION® ROOM 2 STORY BRICK —— —_____________ OCCUPIED BY OWNER i] __TENANT oO TAXES 
—_—$—$—$—————————— —E F.H.A. PREM 
AMOUNT OF LOAN $ 6,000.00 eee: _—__——— APPRAISED VALUE $1 
DATE OF LOAN JAN. 12, 1996 ——————_——- INT RATE 5 4, SERV CHG RATE & % F.HA PREM 9 % | 
ew TRUST FUNDS MATURES 11 YEARS 2 MONTHS FOTAL MONTHLY PAYMT. |S sweUU 
DATE TAXES INSURAN PRINCIPAL TOT " 
Charges | Credit Bal c = 31 : a P sri one Hoe ——— 
— alance harges redits Balance ff] Charges | Credits Balance ayments Balance harges [Charges] Amount | Month | Amount 
JAN 12361275 00 275 00} 20 00 20 0} T Due Delinquent 
JAM 12 36 275 00 os onal = = 6000 00] 1500} 150 344 00| JAN|344 00 oom 
FeB 2536) 25.00 300 00] 250 22 50] 250 “4 €000 06 oon 
Te esl 2500 oo) 338 22 50} 2 50) 500] 3250| 596750] 2500] 250 9000| FEB| 9000 oom 
Wa 13381 Ag 00 000| 2500 25 00 750 3907 30 1751] 249 90 00| MAR| 5000} 4000 
oo} 250 2750) 250) 40 00) 
MAY 2536) 2500 | 1000} 6530} 590220] 322 24 
75 00} 250 30 00] 250) 1250] 3295| 586925) 24 331 342) “| 50 $0| wav| 9000 00 
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Accounting Machines 














The Burroughs Typewriter Ac- 
counting Machine is the only 
machine that types, calculates, 








































































SEPARATE RECORD OF ADVANCES, LOAN AND INTEREST 
Date 


Interest Not Capitalized 
Mite JONe 12, 1936 addres 1625 Main Sst Acesast Me, _1776 


—Decription Single Dwelling Trane. To 


- 8 
Room 2 Story Brick Location 1625 Main Street 
Am 


t. Contract $ 6,000.00 Rate 53% Payment $ 60,00 — me 
ADVANCES FOR TA 
















































































































































: XES, INSURANCE 
posts, proves and furnishes a DATE siinibiiain ETC. ; 
. . . . ; CHARGES CREDITS a 
full-width detail journal in one ye 2% 1/2 LOCAL TAXES = tance | wreresr | MoNre 
operation {EB 2536 | PAYMENT ’ jae 41] Jan 
Pp . MAR 2536 || INTEREST 50.0 59| FEB 
APR 2536 || PAYMENT ©} 100.00 46] MAR 
: MAY 2536 | PAYMENT 50.00]  *99.00 46] APR 
No matter what posting plan you Ft y+ 00 23] way 
prefer, or the volume of entries, , 4 — 
there is a Burroughs designed = - 
: : : AL_AND INTEREST 
especially for handling it. nile PRINCIPAL 
Charges Desc Credits Balanc oa INTEREST 
, JN 1236 | 6,000.00] ue : SS ee Bai 
Investigate! Send the coupon vey ans pened 1650 41] JAN — 
below f 1 inf ti MAR 25 36 32.50] 5967.50]  59'36 9/ FEB) 1691/ decd 
elow for complete information. $4 596750]  So22 46/ man} 3839] e288 
° : : MAY 25 36 65.30] 5902.20 27.05 25| “8 20.00 35.62 
There is no obligation. 32.95 26.90 MAY! 3562| 35:52 
| JUN 27.28 26.90 
BUT NOT CAPITALIZED 
PAYMEEREST PAID IS ADDED AND To? NTEREST CALCULATED IN ADVANCE Bt tn 
f Tota : _ account NO._1775 
AYMENT SUBTRACTED FROM LOAN a I Separate Record ©} ae eS  STmImsTioN OF MONTHS PAYMENT 
NAME Wm, Brown Interest Not Capitalized SS “ = : {Hoan rarest ——|? z 
iocaTion or eee Mein Streqt ———————*<couwr wo._q775 ___ ff “AUS... Sm ER98 aan Street ——— oe i 
“TIPR ON OF PROPERTY 1625 Mein Street 78m._12, 1936 [-Sscumen BY 625 Mein Street coop By OWNERS) TENANT rr — 
DESCRIP et’ Single Dwell ee —TocATION OF PROPERTY _]L aliing ——_ io —_—<_—<—<$ 
DESCRIPTION _ 8 Room 2 stor APPRAISED VALUE $ 10 ,000. 09 a eS PROPERTY S Due x oie 5 vatuz $10,000 aa a 
DATE OF LOAN Jap r 6 Meet eke — as is i TE APTION 8 BOOM Story Bric APPRAISE % FHA. PREM. TOTAL anwar oxrmt_|$ 90,00 
AMT. OF LOAN $ 6,000.00 INT. RATE § ee _2 MONTHS 5 ao _______——as Rate 6% SERV. Tt YEARS £ MONTHS Z 
n PAYMENTS LY PAYMENT $ 60 00 -1— ZOUNT OF LOAN $ 6,000.00_ ——aATURES YMENTS 
= {Principal Charges Red) PRINCIP INTEREST eT LOAN Jan. 12, 1956 F TOTAL PA OTAL DELIN 
Piece] toterent | Toa Tiaacs| “SUNCIPAL SCHEDULE DELINQUENT DATE OF LOAN RECORD O MISCELLANEOUS | pate PAYMENT QUENT 
a Due Interest ‘;Moath| | ——7—_— . —— 
Du Interest | Total FUNDS = Desc. 
iM 13 ie 6000 00 Principal sscnes as FHA ne = a 12 344, 
FEB 25 36 $000 00 B) itvcc'choree Sen 2000] 32291 Bere FEB 25 20 Ol +0-00- 
MAR 25 36 3967 50 ! 16.50 2754 30.00] 29755 A$ 4 50. “ 
WY oS 5902 So 135 40-00-§ 25.00 250| = 330| 357.50 APR US 130.4 | 
36 & 4 60.00 2.50 57.50 NE| APR 25 “00 8 
869 25 : 0.0 25.00) 37.50 40\F 1 MAY 253 90. ; 
: - 300.00 250) 2.50 7a 
- 25.00 550 250) 12 amuse 
a 25.00 - “ meee ye 
SCHEDULE OF ‘ ee 
INTEREST AND pooner E HARG DELIN 
PRINCIPAL DUE SHOWN ON LEDGER § IPA INTEREST AND ee AND SERVICE CHARGES = QUENT 
NAME Sm, Brown nterest Not Capitalized fe PRINC ee Credits 1650 00 
ADDRESS 1625 tae ACCOUNT No. 177 a PRINCIPAL —— Balance Charges 27.50 00 
LOCATION GF PROPERTY “reser est DATE Jan, 12, tose — oe | oer LSS SOA 16-50) JAN 16.50 2735) 00 
_TYPE OF PROPERTY Single Main Street 21956 . Charee 336 6,00 ‘00 27.50| FEB 27.50 34.70) 40.00 
DESCRIPTION § Boon s, Dwelling © APPRAISED VALUE $ 10 000.00 : 6,000.0 J/E | JAN + $~: 6,000 oa 27.35| MAR 20.00 “ ‘00 
DATE OF LOAN 171 9796 9 EY Brick ne 220.00 Te wm Ne | 32.50, 5967-59 27.35| APR 34.70 26.90 00 
AMT. OF LOAN $"q S430. MATURES }]VEaRs 2 MonTas ——— “= rook 27.05| MAY 27.05 
NTS < BS < 
— ——_,Principal Charges Red) PRINCIPAL | PAYMENT SCHEDULE . 4 25 36 32.95) 58 
Fines | Interest | Principal -—% BALANCE moe soit one is 
JAN 12 36 ew Due | Principal T : | 
JAN 12 36 16 50 
fEB2536! 12750) 3250 Fen 
Pas an | 2290) MAR | 
36/ 80| 3470! 65 30/ 
MAY 25 36 2703 | $3 30|APR | 
i | \ {| 











This folder 


may help you 


The information con- 
tained in this folder is 
of considerable value 
to mortgage loan ex- 
ecutives in helping 
them solve their cur- 
\rent accounting prob- 
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lem. Check the coupon — 
for your free copy. Address tints 


Burroughs 


BURROUGHS ADDING MACHINE COMPANY, DETROIT, MICHIGAN 


Send me complete information about: © Burroughs Accounting Machine for smaller 
institutions [) Burroughs Accounting Machine for larger institutions 1] Send me your 
folder ‘‘Direct Reduction Loan Accounting.” 


Executive Position 
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ina Glorious Vacation-land 


The dry, invigorating atmosphere, and the unrt 
valled recreational advantages of San Antonio 
make it one of Americas greatest playgrounds 


At the Plaza Hotel you will find every comfort 
and luxury plus an air of smartness. Home of 
San Antonios gay white spot-the famous Club 
El Mirador Moderate room rates beginning at*2 


| WN 


PLAZA 
SAN ANTONIO 


HOTEL 
EMM | CEL KAS ERM 


SAME- MANAGEMENT ~ HOTEL PLAZA AT CORPUS CHRISTI 














“WONDERFUL SERVICE” 
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In writing to advertisers please mention The Burroughs Clearing House 
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Recent Court 
Decisions 


(From page 20) 


Bona Fide Holder 


A borrower from a bank made his 
note payable to the bank’s cashier, 
who accepted it on behalf of the bank. 
Thereafter the note was endorsed in 
blank by the cashier, without recourse, 
and sold to Miss A, a customer of the 
bank. The buyer of the note never 
had possession of it, but left it with the 
bank, which collected the interest and 
remitted the money to her as received. 

At maturity the maker signed an 
extension slip for the extension of the 
note. Later, the cashier sold the note 
to B, who paid full value for it and who 
received it from the cashier with the 
extension slip attached. There was 
nothing on the note or in the trans- 
action to indicate that the note had 
been previously sold to a different 
person. Miss A, of course, had no 
knowledge of the subsequent sale of 
the note to B. 

The facts became known upon the 
closing of the bank, and Miss A sued 
B for possession of the note. The court 
directed a verdict in favor of B, ruling 
that in the circumstances B was a 
holder in due course without any notice 
of a defect in the cashier’s title to the 
note at the time it was negotiated to B. 
(Counselman vs. Pitzer, 79 Federal 
Reporter, Second Series, 707.) 


A B&L Ruling 


A statute provided that a share- 
holder in a building and loan associ- 
ation might file a withdrawal notice 
and if the withdrawal value of the 
shares was not paid within six months, 
the shareholder might bring suit. A 
shareholder who filed a withdrawal 
notice failed to receive her money after 
six months, but did not bring suit 
until about three years thereafter. 

In the meantime, before the suit 
was brought, the statute was amended 
to prohibit such suits so long as the 
association managed its funds as 
required by law. 

On the question of the right of this 
particular stockholder to sue _ the 
association where the right to sue had 
vested under the old law at the end of 
six months, the Court ruled that the 
taking away of this right by the 
amended statute was a valid exercise 
of the state’s police power. In any 
event, the Court pointed out, a statu- 
tory privilege to sue the association 
could not be exercised to defeat the 
primary equity of all members of a 
mutual building and loan association 
of equal participation in assets. 
(Rocker vs. Cardinal Building and 
Loan Association, 179 Atlantic Re- 
porter, 667.) 


PRODUCED IN THE BURROUGHS PRINT SHOP 
AT DETROIT, MICH., U.S.A. 4070-3-36 

























TYPEWRITER 











ELECTRIC CARRIAGE 
RETURN 
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Touch the “Carriage Return Key” 
on a Burroughs Electric Carriage 
Typewriter—the carriage instantly 
' returns to starting point, or to any 
predetermined intermediate point 
—and the paper spaces up auto- 
matically. The operator's hand 
does not leave the touch position 
to return the carriage—there is no 


SS i oor 


interruption in rhythm, speed or 
ease of typing. Shifting for capitals 





is also electric. The size, shape 
and keytouch of this new machine 
are like other Burroughs Standard 
Typewriters. For a demonstration, 
phone the local Burroughs office. 
Write for free, descriptive booklet. 
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‘Typewriter Division 


BURROUGHS ADDING MACHINE COMPANY 


DETROIT, MICHIGAN 
CALCULATING AND ADDING MACHINES © CASH REGISTERS © POSTURE CHAIRS © SUPPLIES 
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ACCOUNTING, 





Burroughs 
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SPEED... with less effort 


Figuring on the short-cut keyboard requires so few motions. This 
means increased speed and fewer chances for error. Result: 
fast, accurate work and less effort. Ask for interesting new 
booklet fully describing and illustrating the many time and 
labor saving advantages of the short-cut keyboard. For your 
free copy, telephone the local Burroughs office or write direct. 


BURROUGHS ADDING MACHINE COMPANY, DETROIT, MICH. 


ADDING, ACCOUNTING, BILLING AND CALCULATING MACHINES 
CASH REGISTERS * TYPEWRITERS * POSTURE CHAIRS * SUPPLIES 








ENTIRE AMOUNTS 
IN ONE MOTION 





Since two or more keys can be de- 
pressed at one time on Burroughs 
short-cut keyboard, entire amounts 
can often be written and added 
or subtracted in one motion. 














NO CIPHERS 
TO WRITE 








Burroughs prints ciphers automati- 
cally. There is no danger of writing 
too many, or too few. This great 
saving in time and effort is a 
feature of the short-cut keyboard. 
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